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WELCOME!
Mattamy Homes!

Larry Craven shows how Mattamy Homes stands out in a new market.
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Mania

MUSTANG
the more you sell, the more
chances you have to win!

RECEIVE A FABULOUS GIFT
EACH MONTH YOU MAKE A SALE!

Plus every closing is an entry for two prizes:

$1,500 Quarterly Drawings
and

$10,000
Annual
Grand Prize

Congratulations
Jona Thomas with The
Thomas Real Estate Group –
Mustang Mania 2021
$1,500 Q2 Prize Winner!

NEW H OMES FROM $ 4 0 0 s TO $ 2 MILLION +
Britton Homes • Coventry Homes
David Weekley Homes • Highland Homes
Perry Homes • Dave R. Williams Homes
Sharif-Munir Custom Homes • Tradition Homes

MustangLakes.com
*Promotion prizes will be paid via check and require a completed 1099 form. Sales period for entries into the promotion is January 1, 2021 – December 31, 2021 (grand prize)
and each quarter within 2021 ($1,500 prizes). Prize drawings will take place within 3-6 weeks of contest period, or at a planned REALTOR® event within the following quarter.
Promotion applies ONLY to new homes purchased from and reported by a builder within Mustang Lakes and may not include contingency sales. Final discretion on sale
inclusion for the promotion is reserved for Cambridge Communities. Must be a licensed real estate agent to win.
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FAMILIES
Sandbrock Ranch has reached a blue-ribbon
milestone—1,000 new families. With four premier
builders, amazing amenities, a full-time lifestyle team,
and an on-site elementary school opening next fall,
it’s no wonder that people are racing to call us home.
We can’t wait to introduce your buyers to our
Live True community—and all of their future friends.

NEW HOMES
FROM THE ����s

www.sandbrockranch.com | 1601 Sandbrock Parkway, Aubrey, TX 76227

S h a d d o c k Te a m o n t h e

Turks & Caicos Huffines REALTOR® Trip
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NEW COMMUNITIES

COMING SOON

Email Shari to join our
Interest List to stay up
to date on all things
Shaddock Homes!

Shari Morton
Online Sales Concierge
HelloOSC@ShaddockHomes.com

ShaddockHomes.com | Family Owned and Operated since 1967
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1. Team Meeting! Lezlie Duke, Angel Duke, Collin Duke,
Rhonda Childress-Herres & Sandra Bourgeois-King
2. Coldwell Banker Apex's Erica Morales
and Goose hard at work!
3. The Christie Cannon Team's Jennifer Redman
and Lori Seale are summer ready!
4. Fathom Realty's Manny Cristales was out showing
properties in the c o u n t r y!
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C O N TA C T U S
FACEBOOK realestateinfluencersdfw
INSTAGRAM realestateinfluencers_dfw
WEBSITE dfwrealestateinfluencers.com
EMAIL nancy@dfwrealestateinfluencers.com
PHONE 214.533.8945
Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the
view of Real Estate Influencers Magazine, but remain solely those of the author(s). The paid advertisements contained within the Real Estate Influencers Magazine are not endorsed or recommended by Real
Estate Influencers Magazine or the Publisher. Therefore, neither Real Estate Influencers Magazine nor
the Publisher may be held liable or responsible for business practices of these companies.
Portions of the articles in this magazine may be freely redistributed in other media and non-commercial
publications as long as the following conditions are met: 1) The redistributed article should should be
linked back to the original link on dfwrealestateinfluencers.com including the words “Read in full, visit
dfwrealestateinfluencers.com” 2) The redistributed article may not be abridged, edited or altered in any
way without the express consent of the Publisher. 3) The redistributed article may not be sold for a profit
or included in another media or publication that is sold for a profit without the express consent of the
author. 4) The articles in this magazine may be included in a commercial publication or other media only
if prior consent for republication is received from the publisher. The publisher may request compensation
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Looks like it should be in a magazine. Oh wait!
México on the left. Texas on the right. Robyn Eastman with Twenty-Two
Realty at Big Bend National Park.

Two of the nicest people on earth! Fidelity Title's Diane Davis
with Keller Williams' Ben Baker.
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INSIDE

Rogers Healy Talks about How to
Maintain Best Practices in a Chaotic Market
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How to Maintain Best Practices
in a Chaotic Market

ith the unprecedented market we’ve been experiencing, it’s not just the buyers who are getting
fatigued by the constant bidding wars and competing with all cash offers–it’s also the REALTORS®.

With real estate agents feeling stretched thin in this new
intense and demanding market, it can be difficult to not be
overwhelmed. So how does a real estate agent even begin to
maintain their motivation and sanity in such a crazy market?

Keeping buyers positive about entering into the market
seems daunting as our clients face such fierce competition.
Additionally, it’s deflating as an agent when your buyer can’t
compete with an all-cash offer placed at well over asking price.

It’s best to realize that while this market is temporarily chaotic, it is also thriving and will continue to thrive. This is a
GREAT time to be in this industry. The market, while it will
remain red hot, eventually will turn back to some semblance
of normalcy. We’re seeing building supply costs beginning
to decrease, and with that, supply will inevitably begin to
increase as well.

Watching your clients’ disappointment as they lose out on a
bid is never easy–not to mention losing out on multiple bids.
Getting to the transaction table can feel discouraging on
both sides.
The Census Bureau has reported that people moved to Texas
more rapidly than any other state in 2020, and they continue
to pour into the area in 2021–especially DFW. Obviously,
with increased demand comes low supply, and consequently
price increases that can fluctuate upwards of 20 percent or
more within a week.
As real estate agents, we are learning how to adapt and accept
this as “the new normal”, as are our buyers. No matter how
tenured or successful an agent might be, we can all agree
this is a chaotic time within an unprecedented market. It’s a
wonderful time to be in real estate, but it’s definitely a climate
that takes getting acclimated to whether you are an agent or
a buyer.
The agents that are going to be successful in the business will
ultimately prove themselves in this challenging market. It
requires waking up before your competition, working long
hours, and always remaining on call.

10
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It’s best to take this time to hone negotiation skills as this
could be the most difficult and competitive time to even
make your way to the transaction table. If you’re not able
to master the art of negotiation now, you are not taking
advantage of an excellent opportunity to grow professionally
and come out of this competitive and challenging market
the most skilled, knowledgeable, and best version of your
professional self.
Reevaluate how you perceive this market. It likely seems
overwhelming for many, but there are great takeaways from
where we are in the midst of unprecedented competition that
we are experiencing. Perception is reality, and if you utilize
this time in a wild market to evolve and come out on the
other side learning how to wake up, show up, and put in the
extra effort, success is inevitable no matter how long you’ve
been in this industry.

ROGERS HEALY
Rogers@RogersHealy.com
3001 Knox Street #210
Dallas, TX 75205

W W W. FA I RT EXA ST I T L E .CO M

THE FINEST CLOSING EXPERIENCE IN TEXAS

ANDREW NEILAN
DALLAS PRESTON CENTER
SALES EXECUTIVE

ANALISA FINK
PLANO
ESCROW OFFICER

ANN NOONAN
DALLAS PRESTON CENTER
ESCROW OFFICER

ASHLEY GREBSTAD
NORTH DALLAS/PLANO
ESCROW OFFICER

ASHLEY OLSON
MCKINNEY
SALES/MARKETING

CHRIS CANTWELL
FORT WORTH
ESCROW OFFICER

CLINT BLACKWELL
FORT WORTH
SALES EXECUTIVE

CRYSTAL G CUNNINGHAM
ALLEN
SALES EXECUTIVE

DARLENE DANIEL
FORT WORTH
ESCROW OFFICER

ELLEN FAIR TERRELL
DALLAS PRESTON CENTER
SALES EXECUTIVE

GAY BURK
PLANO
ESCROW OFFICER

GAYLE SMITH
DALLAS PRESTON CENTER
ESCROW OFFICER

GENETTA JOHNSON
ALLEN
ESCROW OFFICER

HEIDI GILSTRAP
FORT WORTH
ESCROW OFFICER

HUNTER NIX
FRISCO
SALES EXECUTIVE

JAMEY JUSTICE
MANSFIELD
ESCROW OFFICER

JENNY TAYLOR
MCKINNEY
ESCROW OFFICER

J.R VILLANUEVA
MCKINNEY
ESCROW OFFICER

KATIE THOMPSON
ALLEN
SALES EXECUTIVE

KATRINA LANE
ROCKWALL/HEATH
ESCROW OFFICER

KINDRA STRACHAN
NORTH DALLAS/PLANO
SALES EXECUTIVE

KOTY RILEY
MANSFIELD
SALES EXECUTIVE

LAUREN MCDANIEL
MCKINNEY
ESCROW OFFICER

MAGGIE GILLIAM
FRISCO
SALES EXECUTIVE

MELANIE GRIFFIN
ALLEN
ESCROW OFFICER

MISTI BRAND
FRISCO
ESCROW OFFICER

MORGAN ASHWANDER
FRISCO
ESCROW OFFICER

NADJA SOWARD
ALLEN
ESCROW OFFICER

NATALIE HONEYSUCKLE
MANSFIELD
ESCROW OFFICER

RANDA LINDSEY
ALLIANCE/FORT WORTH
ESCROW OFFICER

RENEE PLUMLEE
ROCKWALL/HEATH
ESCROW OFFICER

SHAWN STEPHENS
ROCKWALL/HEATH
SALES EXECUTIVE

SHERRY CONNER NEUMAN
COPPELL/IRVING
ESCROW OFFICER

TIFFANIE WILLIAMS
MANSFIELD
ESCROW OFFICER

TOSHA DAY
ROCKWALL/HEATH
SALES EXECUTIVE

By: Allison Myers

It’s the
smell of
fresh cut
grass.
Well, it’s that and the smell of
saw dust in a new build - it
always takes me back, Larry
Craven, Division President of
Mattamy Homes’s Dallas
division began.
Craven was reminiscing on
what reminds him of his love
for homebuilding. A seasoned
professional with a visionary
mindset, he knew decades ago
exactly the career path he wanted
to take.
After nearly 30 years in the real
estate world, Craven is leading
the charge of the newly formed
Dallas divison for Mattamy
Homes after acquiring the
homebuilding operations of New
Synergy Homes.
I sat down to chat with Craven
and Mattamy's Vice President of
Sales & Marketing, Will Grimes
to discover the Mattamy differ-

ence. Mattamy Homes is new to
DFW, but they have been building homes for 40 years.
Mattamy Homes is the largest
privately owned homebuilder in
North America with divisions
in 17 markets across Canada
and the United States, including
Charlotte, NC, Dallas, TX,
Jacksonville, FL, Naples-Ft.
Myers, FL, Orlando, FL, Palm
Beach, FL, Phoenix, AZ, Port St.
Lucie, FL, Raleigh, NC, Sarasota-Bradenton, FL, Tampa, FL,
Tucson, AZ.
Mattamy has been named the
“Best Place to Work” multiple
times at several divisions across
North America. “Not only are we
building quality homes, but we’re
making a positive impact on
the environment as well. That’s
important to our customers and
to our team.”
Mattamy Homes just built its
first energy-efficient townhomes
within a sustainable community
inspired by nature and powered
by clean energy technology. "Innovation and progression marks
the Mattamy brand, said Craven.
This is due in large part to the
fact that they’re privately-owned.
We’re more nimble than most big
companies," Craven note.

Mattamy Homes is the largest privately

owned homebuilder in North America

We are
adaptable
with an
ear to the
customer
experience.

Will Grives

This gives Mattamy team members freedom to launch ideas
like the eco-friendly initiative
and also their newest product
in Kensington Place in Farmers
Branch: standalone, three-story
townhomes called urban products. The architecture is unique,
and thoughtully designed for the
customer to have all the right
spaces in the home. Right
off of 635, near Luna Road,
Kensington Place is conveniently
located with easy access to major
14
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highways, the airports, and major work centers.
With new subdivisions in the
works from Gunter to Farmers
Branch to west Fort Worth,
Craven said Mattamy Homes
will certainly span the metroplex
within the next few years.
With 20 years experience in the
new home industry - and having
worked for some of the bigger
homebuilders in DFW, Grimes

is looking forward to DFW
homebuyers experiencing the
difference that is instilled in all
Mattamy team members - one
where the goal is to make homebuyers time with a Mattamy
team member unforgettable
and an experience that surpasses their expecations of a new
homebuilder. "Actively listening
is a fun catch phrase, but it is
standard practice throughout
Mattamy, Grimes said. Our New
Home Counselors are going to

Larry Craven and Will
Grimes in Mattamy's new
model home at Kensington
Place in Farmers Branch.
Kensington Place is part of
the larger, master-planned
community of Mercer Crossing - a mixed-use community, which means more
options for homebuyers.
Come out and tour stunning
3 story, 3 bedroom, 2½ bath,
2 car garage townhomes
from the $400s

dig deep to help Mattamy Home
buyers find the perfect home for
their needs."
Kensington Place is where we
met and it's obvious this upscale,
thoughtfully-designed community was carefully planned for
the way people live. It features
gorgeous single-family homes

and townhomes in the heralded
Mercer Crossing master planned
community. This self-contained
neighborhood offers an amazing
ampitheatre to enjoy open-air
entertainment on the community
lawn, 3 club houses, a dog park,
pools, and trails, not to mention
gorgeous traditional Texas Tudor
themed architecture home styles,

inviting streetscapes including
cul-desacs and lakeside views.
"We are excited to bring Mattamy
to Dallas and look forward to
delivering homes to our customers that exceed expecations," Will
added.
For more information visit
mattamyhomes.com.

mattamyhomes.com

Find Mattamy Homes in These Thoughtfully-Designed Communities
ANNA

Villages of Hurricane Creek
Single-family and townhome living
with prominent green spaces
469-551-4164

FARMERS BRANCH

GUNTER

Bridges at Preston Crossing
Master-planned community of
single-family homes with convenient
golf course living
469-447-9719

Kensington Place
Single-family and townhome living
in an upscale master-planned
community
469-414-9257

LEWISVILLE

FRISCO

LUCAS

Villages of Creekwood
Peaceful single-family living in a
scenic, master-planned community
469-423-6843
Wade Settlement Townhomes
High-end townhome living in historic and beautiful Frisco
469-694-2667
16
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Windhaven Crossing Townhomes
Low-maintenance townhome living
near Lake Lewisville
469-373-8906

Lakeview Downs
Upscale single-family living on the
Highland Park peninsula of Lake
Lavon
469-437-7400

MCKINNEY

Barcelona Townhomes
Townhome living within a
master-planned community
469-202-8662

MESQUITE

Iron Horse Village
Modern living in a charming,
and conveniently located master-planned community
469-253-7248

Be Well
Stay Cation | Stay Home | Stay Well
Playgrounds
Collin County
Dog park
Off Parker Road
in St. Paul

INSPIRATION
Inspired by Family, Fitness & Fun

Putting green
Miles of trails

Adjacent to
Wylie

Walking access to
Lake Lavon

9 Miles east of
Hwy 75

Acres of open
green space

Tranquility of
small town living

Fully stocked
catch-and-release

On-site

fishing ponds

elementary school
Nearby lake
Neighboring

activities

Montessori
School

Two-story, stateof-the-art fitness

A rated

center

Wylie ISD
Resort-style pools
Lazy river

New Homes: $300s to $800s
Bloomfield Homes | First Texas Homes | Gehan Homes
Highland Homes | Mercury Luxury Homes | Pulte Homes | Shaddock Homes

InspirationTexas.com | 972.860.3133
A Huffines Signature CommunityTM

Communities
es
in
uff
H
!
re
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e
er
w
u
yo
Wish
Realtor Relations
trip to Turks & Caicos!
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Get Away From It All..
at HOME in Heartland

With 400 acres of parks, picnic areas and walking/bike trails, Heartland has something for every age.
35-acre stocked lake | fishing pier | community trail system | basketball court | baseball diamond | soccer fields | playgrounds
11,700 square foot fitness center and event space | multiple pools | water slides | covered entertainment areas
History Maker Townhomes | Bloomfield Homes | Highland Homes | History Maker Homes | Impression Homes | Lennar Homes
$200s to $380s | 214.526.3000 | heartlandtexas.com

A Huffines Master Planned Community

OLD HAND-HEWN LOG CABIN ON 20 ACRES

Stay in an Old Log Cabin on 20 Acres | Wildlife | Catch/Release Bass Fishing | Near Choctaw

nearby

GETAWAY!

30 Minutes From Sherman
1 Hr From McKinney
1.5 Hours from Dallas
2 Hours From Ft Worth
20 Minutes From Choctaw

FISHING
• VOLLEYBALL
BASKETBALL • FIREPIT
• SHUFFLEBOARD
CLOSE
ENOUGH
FOR A• SPONTANEOUS
WEEKEND
GETAWAY!
3 BD | 2 BA | Living | Dining | Laundry | 3 King Beds | Fully Stocked Kitchen
Shuffleboard | Darts | Firepit | Basketball Court | Horseshoes | Badminton
Bass Fishing | Bird, Deer & Cow Watching | VERY Remote | MMJ State/420 Friendly

BOOK A GET-A-WAY TODAY!
www.LogCabinEscape.com | 214.533.8945

See more on Facebook & Instagram: LOG CABIN ESCAPE

New Homes From
the Lower $300s to
the Mid $500s
celina

dallas

forney

fort worth

haslet

justin

mansfield

melissa

northlake

plano

red oak

rowlett

royse city

sachse

KHOV.COM/DFW | 888-807-0891 | OPEN DAILY 10 AM - 6 PM
Prices subject to change without notice. Real Estate Agents Welcome! A Real Estate Agent must register their client in person on client’s first visit at each community for the Agent to receive a
commission or referral fee, or register their client in advance using the Rapid Registration form available by calling (888) 807-0891 or by emailing dfwleads@khov.com. Registration is valid for
30 days. See a Sales Consultant for full details. Equal Housing Opportunity.

K Hov's Chris Hartley shows off the mug from
Your Home Free Team Nelson's Casey Briner
22
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Ashton Woods' Kara Dederick and Nikki James
Celebrate at the McSams

Tawn Gray | 817-538-8977

Tarrant, Parker, Hood, Johnson

Christine Crawley | 972-266-6829
Rockwall, Hunt, Ellis, Kaufman, Grayson

Jamie Flynn | 972-965-1885

Collin, Denton, Dallas, Wise

www.homeserve.com/realestate

TAWN
Gray

CHRISTINE
Crawley

JAMIE
Flynn

Serving N. Texas Since 1996

Beth Hunt, Lauren Pulido, Jamie Flynn - power lunch!

OH BABY! That's a lot of rock stars right there! Planning a baby
shower! Veronica Schmode, Christine Crawley, Diane Davis,
Renee Alcala and Kristy Waters

"

TREND

alert!
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Warm up stark, modern vignettes
with rustic, wooden touches
and gold accessories. Try mixing
traditional heirlooms
with edgy pieces.

The Largest
Independent Title Company
in the United States

We. Deliver. Excellence.

The Largest Independent Title Company in the United States.

Wish you were here!

Huffines Communities REALTOR® Relations Trip to Turks & Caicos!

Don't miss NEXT year's luxury REALTOR® Trip! See next page for details!
26
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Presents

2021 REALTOR REWARDS TRIP
Pura Vida!

We’re going to Costa Rica!
TRIP DETAILS:
5-Nights, 6 days at the beautiful 5-Star luxury Secrets
Papagayo all-adults resort in Guanacaste, Costa Rica!
Trip will take place June 05-10, 2022 & will include round-trip air travel, luxury accommodations, all meals and beverages (to include alcohol), excursions, entertainment & MUCH more!
QUALIFICATIONS:
From January 01, 2021 to February 28, 2022 sell & close a combined total of $1,000,000 in
NEW homes in any of our three master planned communities & win an all-expenses-paid luxury Costa Rican vacation for you & one adult guest!

Forney | $200s - $500s

Wylie/St. Paul | $300s - $800s

Royse City | from the $200s

* Trips may not be sold or traded and there is no financial exchange if unable to attend. All new home sales must close by June 01, 2022 in order to qualify &
REALTOR® info must be documented on sales contract at time of execution. All travelers must be at least 21 years of age & hold a current passport.
Visit our website at www.HuffinesCommunities.com for updates.

www.HuffinesCommunities.com • CMeziere@HuffinesCommunities.com • 972-860-3133

w

1. Top Producer, Frances Kwan raves about Fidelity's Paula Hester's 'Lunch & Learn' program
2. #Fidelitys Finest! Marnie Smith, Bradley Patterson and Kandi Patterson
3. And the winner is... The Top Office” for Fidelity National Title in DFW
is their McKinney office at 3214 Ridge Rd! Go see them!

e

28

August 2021 / Real Estate Influencers

"

q
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alert!

Rattan, wicker, cane, grasscloth
and teak are popular materials.
Colors are taking on a
more natural aesthetic.

"

Proud to Serve the
DFW Metroplex
ARLINGTON

Paula Hester
DIVISION PRESIDENT

DALLAS
FRISCO
FORT WORTH

Marnie Smith
V P, S A L E S D I R E C T O R

FLOWERMOUND
GARLAND
MCKINNEY

Michelle Witmer

SOUTHLAKE

V P, E S C R O W O P E R AT I O N S
MANAGER

#fidelitysfinest

By: Allis o n Myers
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Shannon Williams arrived in
Dallas in 1994
when her stepdad’s job brought
them east from
Arizona, and
Adam Williams arrived from
Louisiana in 2006 to continue
his career in IT. Neither of them
would have guessed that their
paths would cross in Dallas, and
that they’d leave their respective
careers in IT and the medical
field to pursue a life in real estate.
It started out as a side gig for
Adam, buying investment properties and helping friends and
family wade into the world
of real estate. He enjoyed the
challenge, the calculated risk,
and having another avenue to
serve people. But when he lost
his job in IT, he decided to take
the plunge and co-found a real
estate company headquartered
in downtown Dallas. During his
time there, he met Shannon who
happened to be on the cusp of
burnout in her medical career.
When Adam and his business
partner split ways, Shannon
came on board, and in 2018,
Direct Realty was born. They
decide to close up shop in downtown, migrate to Bedford, and
open an office in Grapevine.

While it was a plot twist in the
story of their lives, Shannon’s
passion for customer service and
Adam’s love of systems analysis
prepared them to build a real
estate business that was set apart
and marked by solutions to other
real estate companies’ shortcomings. Shannon’s self-proclaimed
“nerdiness” (she goes by The
Realtor-Scientist on social me-

Shannon’s
self-proclaimed
“nerdiness”
(she goes by
The Realtor-Scientist
on social media)
became her
superpower!

dia) became her superpower, as
she began constantly studying.
“I moved from the science of the
body to the science of people,”
she noted, “I love using data to
make our clients’ experience
better.” She asked for feedback
at every turn — from the clients’
experience with Direct Realty

to the downsides of every open
house. “Not many people like
negative feedback, but it makes
us better,” she said. Unsurprisingly, another thing they’re
known for is “keeping it real”
with their clients. In fact, that’s
where the name “Direct Realty”
came from. “We don’t sugarcoat
anything,” Adam said, “We’re
straight shooters. You’re always
going to get the truth from us.”
Their willingness to tell and hear
the truth is what makes them
different, they both said. Shannon said she may have inherited
or at least learned entrepreneurship from her family, but it was
her first job at McDonald’s as
a teen that taught her the true
value of customer service. “It was
extremely customer service-oriented, and it was a formative
professional experience for me,”
she recalled.
An arm of Direct Realty includes
property management. Adam
saw areas for improvement
in the ways many companies
managed properties, so he took
those solutions and implemented
them at Direct Realty. Part of this
initiative means that it’s not just
the property owners who have a
great experience, but the tenants
as well. “The tenants aren’t our

Shannon & Adam

Direct Realty

Growth is a clear priority — not just for their company, but for each individual agent.
clients,” Adam explained, “But
it is in the best interest of the
owners that the tenants have a
good experience and feel taken
care of.”
The two make a great team as
Adam has an eye for the big
picture, while Shannon has a
knack for the nitty gritty details
of the business. Adam spends
most of his hours running the
brokerage and being available
to agents while Shannon, now
a Broker, ensures all operations
are “by the book,” and that there
is a surplus of educational and
training resources for agents (of
which there are about 90 between DFW, Houston, Austin,
and San Antonio). She’s currently
in the process of developing new
education programs . Growth is a
clear priority — not just for their
company, but for each individual
agent. They strive to empower
their colleagues and clients by
learning from and surrounding themselves with experts.
Shannon is on regular calls with
other leaders, entrepreneurs,
and brokers across the country
— especially when operations
were almost 100 percent virtual
— gleaning wisdom in how to
navigate those uncharted waters
as business owners.
Adam also noted that every
transaction is a learning experience. Furthermore, they
32
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provide opportunities to engage
their “A-Team,” which is their
thoroughly-vetted network of
vendors and partners. From
title to mortgage to insurance
companies and everything in
between, Adam explained that
they rely heavily on the expertise
and integrity of solid vendors.
Just recently, a difficult transaction occurred that required an
intricate modification on the
title of a home. “We’re not the
title experts. We needed to be
able to call on our connections
to problem-solve that situation,”
Shannon began, “You never want
to come to your client with a

“There’s really
no such thing as a
‘Top Producer' when you break down
the whole process,
you’re not really
doing anything
by yourself.
You need the whole
team to be
successful,"
~ Shannon

problem, you want to come to
them offering solutions.”
“We have so many more solutions together as a team than we
do alone,” Adam added, “But
that’s also why we have such a
high bar for our vendors.”
There’s a groundedness Adam
and Shannon bring to the atmosphere that puts the room at ease
— not a trace of ego to be found.
“There’s really no such thing as a
‘Top Producer,’” Shannon offered
casually, “When you break down
the whole process, you’re not
really doing anything by yourself.
You need the whole team to be
successful.” They laughed and
acknowledged with shrugged
shoulders that that statement
could be a little controversial at
some tables.
They’ve got a couple of passion
projects including an old grocery
store they just purchased out
in Kaufman County near their
ranch on Cedar Creek Lake. In
small-town fashion, Adam fields
lots of curious visitors who stop
by, wondering what he’s going to
do with the place and offering
their input. The visitors might
be hoping that the character and
integrity of the building will be
preserved, but mostly they’re
hoping he doesn’t put in another barbecue joint, Adam joked.
He’s going to put some rental
spaces in it, he said, and maybe

a shop for himself. “He loves
cars,” Shannon chimed in. “I do,”
Adam admitted, “It’d be a great
place to work on my cars.”
True humility — celebrating
others’ successes before your
own — is countercultural, but
the pair doesn’t seem to mind
going against the grain in that
regard. Perhaps it’s humility, too,
that allows them to grasp the
importance of rest, leisure, and
play, filling themselves up so they
might be able to pour back out.
The ranch serves as their own
Texan paradise — cooking out,
riding four-wheelers, “lots of
country things,” Adam laughed.
Some people talk about building empires when they’re asked
about the future, but Adam and

Shannon talk about retiring on
the ranch someday. Shannon
wants horses. They want lots of
space to hike and enjoy nature.
They might also do some big
renovations on the house that
include an outdoor kitchen and a
projector to watch movies.
The real estate world in DFW is
a land of opportunity in and of
itself. It offers virtually limitless
income potential, status, and ego,
and it’s awfully easy to be swept
away in the hustle and glamour
available. But now and again, you
come across people like Adam
and Shannon who leverage their
resources for the success, empowerment, and well-being of
others. They stay in it for the love
of the game and the opportuni-

ties afforded to change people’s
lives, and when the time comes,
they’ll settle on the ranch and
likely move some of their work
to the nearby town. There’s no
doubt they’ll be well-received in
that community, too — just as
long as they don’t open another
barbecue joint.
Connect with Adam and Shannon via email at adam.williams@
directrealtyteam.com or shannon.williams@directrealtyteam.
com to take the next step toward
finding your dream home.
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Congrats to the nominees and winners!

2021 Dallas Builders Association McSam Awards
McSAM Awards recognize builders, developers and associates in the Dallas area who have made significant contributions
in the industry through specific achievements in product design and architecture, and sales and marketing categories.
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BEST of the BEST

in Title Companies!

37

August 2021 / Real Estate Influencers

Hats OFF to Gorgeous Real Estate Ladies
q

w

e

1. Cathy Capps-Warren and Julie Jones
are everywhere!

"

2. We hope RE/MAX's Shelley Nunley bought that hat!
She looks so good in it!
3. Maggie Gilliam, Connie Segovia,
Jamie Flynn and Carmen Bondoc

TREND

alert!

Curves! Round-edged furniture.
Sofas, chairs, coffee tables and end
tables. Look for pieces with a
softer, more shapely design
aesthetic.
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1. e•volve real estate Broker, Cynthia Randle
celebrates this market!
2. RJ Williams is a FUN group - go see them!
3. Cathy Capps-Warren with Coldwell Banker
Apex's Angela Tucker and Sammie Earl
4. Dolly Stoddart and Rachel Cobb
5. Twenty-Two Realty's Robyn Eastman with the
new Mayor of Arlington, Jim Ross
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www.thedesignquad.com

214-647-1779
Flat Rate Staging
Starting at $1695

Supra Access
Convenience

Satisfaction
Guaranteed

Until it Sells

HOME WARRANTY
PROTECTION

CHOOSE your OWN licensed
contractors for all required services

Collin | Denton | Dallas

Shelley Baggett Jones
Sr. Sales Executive

972.489.1800

shelleyj@achosahw.com

The POWER to CHOOSE

| YOUR CHOICE OF HIGHLY RATED CONTRACTORS

