Better

Together:
K HOVNANIAN’S
Meredith & Jordan’s
Journey to the Top

WHY
Our

A

quick trip down memory lane with the
magazine takes us all over the DFW
metroplex, down to the beaches of Cancun, up to the top of Mount Everest, and
every where in between. You, Reader,

have brought us on cruise ships and pirate ships, and you’ve
taken us back in time with all of your amazing throwback
photos! You’ve walked us down the aisles of your weddings
and up the mountains of Nepal, introducing us to your
friends and family members along the way. Over the past
18 years, we’ve trekked hills and valleys of our own and
witnessed so many of our friends’ triumphs and successes.

to capture the humanity — and the fun — of the industry,
creating an energetic publication that felt like the real estate
community’s yearbook. One of our Realtor friends told us he
appreciated that we humanized people more than we idolized
them, and that struck a chord with us. Of course, we cheer for
the professional achievements of our real estate friends, but
we understand they are so much more than their ambitious
sales goals or their successful marketing strategies. We want
to know about their family, their hometown, what keeps them
ticking on their toughest days. It’s a privilege every time to
hear about what made their childhood dreamy and what made
it difficult, which books they re-read again and again, and
where they like to hike on their days off. We want to humanize
them - and tell their story.

The thousands of words we’ve published couldn’t adequately express the fun we’ve had or the honor we feel to be a
part of it all.
What began in 1999 as a home-grown small business
creating piles of loose flyers that were stuffed in Realtors’
mailboxes evolved into Real Estate and Friends a decade
later. In the beginning, we were a handy resource for
fast-moving realtors to find new home data quickly and in
one convenient place. But in addition to the information
about new builds, prices, and square footage, we wanted
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We’re strong believers in the idea that everyone has a story to
tell. We have worked with top producers, trailblazers, industry
titans, and brand new rookies. It’s a gift to be able to tell their
stories. It’s an even greater gift to call them our friends. But
what a disservice it would be to our readers, our business partners, and our friends if we limited our scope to focus only on
the top dogs or the most popular. A slogan that makes us laugh
is Choctaw Casino’s “Exclusively for Everyone” message,
and we’ve begun to say that about the magazine. While some
may tout their exclusivity, we take pride in our ability to build
a really long table where there’s room for everyone. That’s

why, throughout this year, you’ll notice an increase in stories
from across the spectrum of our real estate friends as we get to
the heart of who makes up this community. But that’s not all
you’ll notice.
Just as we knew it was time to enter a new phase with the
switch from RED Book to Real Estate and Friends, it’s time to
embark on yet another adventure as our brand shifts from Real
Estate and Friends to Real Estate Influencers. The evolution is
a bit like a metamorphosis — a natural maturation, if you will.
It’s our 18th year and we’re growing, but we’re also keeping
the same vitality and friendliness as we seek to polish and
refine the best of what we already are. The biggest change (besides our name) is the level of depth to which we’re now aspiring. We’ve always brought the real estate community together
by helping you get to know one another a little better, but now

SPECIAL FX
Marketing

1999

Real Estate Digest
‘RED Book’

2003

we’re devoting even more resources and time to searching out
and highlighting the inspiring members of our industry. We
needn’t look far to strike inspirational and aspirational gold.
With our premiere launch of our new magazine, we want to
take this opportunity to recognize the loyalty of our readers
and business partners — some of you have been here since
the beginning. Thank you. We also want to ask for your help.
Would you share with us the stories of your colleagues that
need to be underscored and magnified? Who is truly influencing the industry, a company, the community? This is a
publication of our readers, by our readers, and for our readers,
so we invite you to come alongside us on this new journey,
just as you always have. Thank you for 18 years of fun; here’s
to 18 more!

Real Estate and Friends

Real Estate Influencers

2008

2021

C O N TA C T U S
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Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the
view of Real Estate Influencers Magazine, but remain solely those of the author(s). The paid advertisements contained within the Real Estate Influencers Magazine are not endorsed or recommended by Real
Estate Influencers Magazine or the Publisher. Therefore, neither Real Estate Influencers Magazine nor the
Publisher may be held liable or responsible for business practices of these companies.
Portions of the articles in this magazine may be freely redistributed in other media and non-commercial
publications as long as the following conditions are met: 1) The redistributed article should should be
linked back to the original link on dfwrealestateinfluencers.com including the words “Read in full, visit
dfwrealestateinfluencers.com” 2) The redistributed article may not be abridged, edited or altered in any
way without the express consent of the Publisher. 3) The redistributed article may not be sold for a profit
or included in another media or publication that is sold for a profit without the express consent of the
author. 4) The articles in this magazine may be included in a commercial publication or other media only if
prior consent for republication is received from the publisher. The publisher may request compensation for
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Be true to your work, your word and your friend.
Henry David Thoreau
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1. Juan Aguilar at the recent Alicia Trevino
Frisco Grand Opening

3. Kali Copeland visits with Nan Riederer a long time Ebby agent

2. Sharon Cummings looks adorable
out in the snow!

4. Joe Boggs with Coldwell Banker Apex’s
Gina Branch
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Titans of Real Estate! The Gigley Real Estate Group is the first team or agent to ever receive the
TITAN Award at RE/MAX Four Corners. Congrats to this small but mighty team! Jill Lee, Hannah Gigley,
Aaron Gigley and Nannette Riley

Look at that Million Dollar Smile on Fidelity
National Title’s Marnie Smith!

6
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FALL IN LOVE WITH

SHADDOCK HOMES
For over 50 years we’ve been building dream homes for families
across the DFW area. Our homes are designed for the way you live.
Find your dream floorplan today by visiting our website to see
everything we have to offer.

Prices starting from the mid $300’s
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ShaddockHomes.com | Family Owned and Operated

DEALMAKERS

1
2
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1. Congrats to the Hewitt Habgood Realty Group
with Dave Perry-Miller Real Estate on helping
over 100 families move in 2020!

4

2. Love the shirt! JPAR’s Bossman, JP Piccini
3. Berkshire Hathaway’s Larry McFarlin with
Flip or Flop’s Christina Anstead talking real estate
and dating advice.
4. Rogers Healy Realtor, Kaitlyn Lindley’s motto:
Keep your head, heels and standards high.
5. Friends from way back - Capital Title’s Lauren
Piccini with Realtor friends, Ashton Theiss and
Michelle Myers at Atico in Fort Worth - the city
where their friendship began.
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History

of the OPEN House

The open house is a tradition that started
over a century ago.
Until late 1919, there were no license laws anywhere in
the country, so that meant when a home was for sale,
anybody could pop a sign on a property to advertise
the home. Sometimes there were dozens of yard signs of
different brokers trying to sell the same
listing. The buyer would just pick the agents they knew
from among the signs.
How did we get from a property littered with dozens of
signs to the modern-day open house? It changed with the
institution of “exclusive contracts,” under which a single
broker would be assigned to sell a property.

The idea of staging a house...
1925: The NAR’s National Real Estate Journal profiled
a broker in Fort Wayne, IN, who had a “brand new sales
idea” to show homes that were completely furnished (aka
staged).
1930s and 1940s: Real estate agents began seeing
open houses as a “personal marketing tool, using contacts
they made at an open house to market other listings that
might be right for the buyer.

Enter the open house...

1952: This is the first record of incentives being used to
attract buyers to homes. A Dallas Realtor® selling a
model home in a new subdivision offered free soft drinks
to visitors and a Cadillac to the lucky buyer. A whopping
30,000 people visited the open house.

The 1910s: The first recorded open house was held.
These events often spanned days and sometimes even
weeks. Homes would often be open daily, from 9 a.m. to 9
p.m., until a buyer was found. Brokers spent all day at the
home, so they could represent only one listing at a time,
not multiple listings like they do today.

Even as we’ve evolved and moved online, the format of
the open house has remained much the same. Sure, we’ve
tweaked it some over the decades. Some open houses have
increasingly become a marketing platform, going over the
top with lavish cocktail parties, live bands, free massages,
and glow-in-the-dark raves. Others have begun capital-
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izing on our ever-evolving busy schedules and buck the
trend of being held on Sundays. But at the core of it, the
modern open house concept hasn’t strayed too far from
where it all began over a century ago.
Excerpted from: www.realtor.com, Brief-history-of-the-open-house by Rachel Stults

At left: Visitors on the patio of Howdy Howard's Holiday Home
in Dallas, during an open house in late 1952. They offered free
soft drinks to visitors and a Cadillac to the lucky buyer. A whopping 30,000 people visited the open house.
Originally published in the National Real Estate and Building
Journal, March 1953. (NAR Archive)

HOME WARRANTY
PROTECTION
with YOUR CHOICE
of HIGHLY RATED

CONTRACTORS

Lea Fray Khreish
Partner | Sr. Acct. Executive

972.965.7611

lea@achosahw.com

The POWER to
CHOOSE
Keeping the 100+ year-old open house
tradition alive! Keller Williams Realtor,
Melissa Dunn practices a time-honored
tradition to sell homes

We empower you to choose your
own licensed contractors for
all required services.
Unlike traditional home warranty
companies that have limited pools
of contractors in their networks,
you will be ensured of prompt,
reliable service by having the
whole market at your disposal.
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It’s impossible to resist a
precious baby in a tutu!
Baby Kate Belt charmed
everyone while her uber
networking mama, Green
Scene Home Inspection’s
Alexis Belt, popped by real
estate offices.

Below left, Sheri Mosier
and Ginny Kimberlin got
their baby fix during a visit
to Engel & Völkers

#babykatebelt
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No better companion
than a loving dog!

Just ask...

Jackie Dorbritz,
Page Austin,
Nicole Mozes,
Susan Podsednik or
Cathy Capps-Warren

January-February 2021 / Real Estate Influencers

13

2021 Drees Realtor Incentive
SELL MORE EARN MORE PROGRAM

Why wait to earn more?
Make the most of your sales. With Drees Custom Homes, you’ll start earning 4% commission with
your second closing.*

Or Choose Relocation Reimbursement
100% of your relocation fees will be reimbursed when you move your client into a new Drees home.**
Contact
Anita Kosco
akosco@dreeshomes.com
(469) 600-6800

1st closing

2nd closing

3rd closing
& beyond

commission

commission

commission

3%

4%

5%

*On first sale, Realtors are enrolled in the Earn More rewards program and can take advantage of the Relocation Reimbursement or additional bonuses if available, in
addition to the standard 3% commission. On second closing, Realtors must choose from the Earn More 4% Commission or Relocation Reimbursement. On 3rd closing
and subsequent closings, Realtors must choose from the Earn More 5% Commission or Relocation Reimbursement. Program begins January 1, 2021 and runs through
December 31, 2021. All bonuses, including Earn More rewards, will be paid on the settlement statement at closing. Realtor must have written authorization from their
Broker and a completed W-9 form to be paid by any other method. Earn More rewards applies to individual Realtor sales only, no team sales. Must be a licensed Texas
Realtor. Programs subject to change or termination without notice. A copy of the relocation agreement must be provided for relocation reimbursement. Referral fees are
not included. See Drees Market Manager for additional information on Realtor Rewards Program.
©2020 The Drees Company. All rights reserved. 21-1777-123-124 1/21

OR

100%
Relocation Fees
Reimbursed

HOME
WARRANTY
CONCIERGE SERVICE

BOSS

EXPERT KNOWLEDGE
LOCAL DFW BASED
QUICK RESPONSES

1
1. Compass’ Piper Young does it again!

Julie Jones

2. Realtor, Linda Awad, looking gorgeous and is always
ready to help you buy/sell a home

214.843.7764

3. Mother/Daughter Duo! Compass’ Nicole Piccola and
Missy Rodriguez make a great real estate team!

VP Real Estate Sales
julie@home-warranty.com

LOCAL
since 1996
16
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4. Dynamic Duo! When the Mayor is your team partner!
Brianna Chacon recently was elected the Mayor of
Princeton. Her real estate team partner, Kristen Robinson, is
a social media guru and successful Realtor. Find them both
at Simply Texas Real Estate

babes

4

2

3
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THE
DREAM
TEAM:
Meredith Chapman & Jordan Brown

K. Hovnanian’s top trailblazers talk resilience,
goal-setting, and charting their own paths

W

hile most people might call it bad timing, Meredith Chapman and Jordan
Brown consider it a blessing to have broken into the real estate industry
in or around 2008 — just as the housing market took a sharp downturn.
Jordan had joined a small custom builder in Fort Worth, and Meredith
was selling homes in Austin. Neither are strangers to a challenge, and as
Meredith says, “I didn’t know any different. It’s just the way it was.” To jump into
such tumultuous waters right out of the gate prepared them to overcome every
barrier they’d come up against over the next several years.

18
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Meredith and Jordan have hustled their way to the top,
dominating their fields as sales reps, and now serving
as Area Sales Managers for K. Hovnanian Dallas-Fort
Worth. Jordan joined the KHov team in 2011, and
Meredith followed closely behind in 2014, becoming
salesperson of the year after only 8 months at the
company. She was the top producer in her division three
times, and the top national producer in 2019.

Upon graduation from Texas State University, Meredith
jumped head-first into real estate, thinking she would
find her path in interior design. Her passion for people
was quickly unearthed, however, and she found herself
better suited to sell the homes than to design them.
New on the scene at the age of 22, she sold nearly 50
homes in her first seven months. “A light switch came
on. I was all in,” Meredith said, noting that the first
January-February 2021 / Real Estate Influencers
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sales commission, but
noticed a new spark as
she spent more time
teaching novice sales
reps how to reach
their goals and expand
their business. If she
had one message for
the world, she said,
it would be, “Never
settle for less than your
best.” It’s a mantra
that was instilled in her
as a young child, and
it’s one she embodies
every day for her team,
and most importantly,
for Ember.

community to which she was
assigned was deemed, unbeknownst
to her, a “black hole community”
where reps struggled to sell. She
became what was known as a “fixer”
— if there was a neighborhood that
wasn’t selling, Meredith was sent to
sell it. If there was a new community
the builder couldn’t afford to have
ﬂop, Meredith was put in charge
of it. She was a machine, working
ridiculous hours and sitting in model
homes on Labor Day while her
friends and family relaxed on the
lake. “I had no life,” she said, “But
I loved my work. There’s a reason
we’re deemed essential workers. We
determine where people lay their
heads at night. It’s noble work.”
Looking back, she’s grateful
to have lived sacrificially for
a time, as her life would soon
shift drastically with the arrival
of her daughter, Ember. Now
three-years-old, Meredith credits
Ember as her greatest inﬂuence
and inspiration, and as the catalyst
for her transition into the role of
a trainer. As a younger rep, she
scoffed at the idea of giving up her
20

“I found myself
getting more excited
over the successes
of my team than my
own,” she stated, her
inﬂection shifting, as
if she were still a bit
surprised at her change of heart.
Spend an hour with Meredith,
though, and you’ll see the move
makes complete sense. Friends
and colleagues describe her as,
“Absolutely driven to a fault. Loyal.
Motivating. I’m a cheerleader with
a pitchfork,” she laughed, which
would seem to be the perfect
description of an ideal trainer.
It’s her openness, however, that
suggests she’s a successful teacher
because she’s first and foremost an
eager student.

Her passion is palpable, and her
belief in her team practically spills
through the phone. You’d be hard
pressed to find a more determined
leader — in any industry — and
this is only the beginning for
Meredith. Her ultimate goal is to
be one of the first female division
presidents of K. Hovnanian, and
if her current track record is any
indication of whether she’ll meet
that goal, it’s safe to say she’s well
on her way. In the meantime, she
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continues to work toward a place
of internal contentment even as
she smashes ceilings and drives
her team forward. When asked
what she does in her free time,
she excitedly shared that she loves
fitness. In particular, she loves to
“lift heavy things,” which is an
almost-comically perfect response
for the force that she is. Whether
she’s carrying tires or teams, you
can bet you’ll find her out in front
— always setting a new standard,
always blazing a new trail, and
never settling for less than her best.
Jordan, a native of northern
California, made his way to Texas
in the early 2000s and never looked
back. He attended Texas Christian
University where he graduated with
a double major in Communications
and Sociology, which turned out to
be helpful in his decision to get into
real estate.
He and Meredith have worked
together for the past seven years
or so, and he’s grateful for the
parallel paths they were able to
take: “It’s nice to work closely
with someone who has been in the
same trenches.” There’s an element
of shared language that’s helpful
in navigating the ever-evolving
wilderness of leadership.
Jordan originally saw himself
in marketing or advertising, but
providentially stumbled into sales
after a successful interview at
a home construction company
toward the end of his college
career. He was recognized as
“Rookie of the Year’’ after his first
year in the industry, and he realized
he was quickly falling in love with
new home construction: “There is
a certain reverence when it comes
to new home sales and being able
to help secure one of the most
important investments a family
will ever make in their lifetime,”
he says. Joining the K. Hovnanian
team in 2011, Jordan has seen
success after success, even as he

“

Jordan and Meredith

“

embody the notion that

the best teachers

are the best students.
slogged through several tough
years and challenging communities
through the market downturn. All
of his hard work and perseverance
paid off, as he was recognized as
a President’s Club Member most
years in the industry, and named
K. Hovnanian’s “Sales Consultant
of the Year” in 2018. Then, in the
fall of 2020, he snagged one of
two coveted Area Sales Manager
positions.
Having a front row seat to the
leadership practices of his dad,
an oral surgeon, Jordan’s greatest
priorities are to treat people well,
operate his business with integrity,
and serve as a pillar for his family
and an example for his daughters,
Kylie and Parker. Even from
behind a screen, Jordan exudes
kindness, and could redeem any
negative preconceived notions
you might have about salespeople
being a little too slick. He radiates
humility as he admits to having
missed out on some “moments”
when his girls were younger,
and is taking serious initiative in
making up for them now. Of all
his accomplishments, he’s most
proud of his family, and says that
savoring moments and maintaining
healthy life-work balance are his
major focus, even before growing
his business.
Jordan embodies the notion that
the best teachers are the best
students. When asked what’s next
for him professionally, he explained

that taking the time
to develop a robust
understanding of the
entire business was
crucial, and this starts
with intentionally and
carefully choosing
his relationships.
“I always try to
surround myself with
people who know a
heck of a lot more
than I do. The people I want to be
like.” There’s no doubt he’s that
person for others, as mentorship
is a vital part of his success.
Understanding the “behind the
scenes” aspects -- particularly in
the financial realm -- are how he
wants to spend a chunk of his time
this year.

Both Meredith and Jordan
underscored their gratitude for
their new schedules which allow
for exponentially more family time,
especially on the weekends. Jordan
has an innate love for the outdoors,
and likes to spend time outside
with his family any chance he can.
His days are packed and he runs
about a hundred miles an hour, so
it’s hardly surprising to learn he’s
also a big fan of extreme sports
and a major adrenaline junkie:
“Mountain biking, wakeboarding,
bungee jumping, skydiving, you
name it. I’ve done it all and I’d do
it again,” he laughed.

In living such a fast-paced
lifestyle, Jordan emphasized the
importance of staying grounded
and maintaining perspective. Quiet
early mornings allow him to clear
his head and focus on the day. His
faith keeps him centered and on
track as he strives to build a legacy
of integrity and goodness for his
family. His message for the world?
Simple: “Be kind.”
It’s safe to say that anyone
with the privilege of running
with these two should consider
themselves blessed, indeed. From
the beginning of their careers to
now, Meredith and Jordan have
met every challenge head-on,
running through walls and pulling
their teams with them. Industry
titans in the making, they’re not
only real estate inﬂuencers, but
shining examples of leadership,
scholarship, and unparalleled work
ethic, lighting the way for the next
ones in line. ■
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thank you
Realtors
for a
great year

Our Dallas-Fort Worth Realtor partners helped Hillwood
Communities sell more than 2,000 homes in 2020! Our
communities and builders could not have accomplished this
without the support of the Realtors who sold homes in our
seven master-planned communities. We hope you enjoyed
your gifts for selling two or more homes and your special
experiences for selling five-plus homes in 2020.*

2021 Rewards Made Easy

Hillwood Loves Realtors!

As we kick off a new promotional year, the sign up is the
sale! Sales within our seven DFW communities automatically
qualify you to earn gifts for your 2nd, 3rd, and 4th sales, and
a unique experience at the Circle T Ranch for your 5th sale.
The more you sell, the better your chances to qualify for our
Top 5 in 2021 and earn an exclusive experience to be
announced soon. Good luck!

CONGRATS TO THE

TOP 5 IN 2020

Frankie
Arthur

Sherri
Burlison

Ram
Konara

Leonard
Russell
McManaman Rhodes

Coldwell Banker
Apex

Fathom Realty

StarPro Realty

Keller Williams
Frisco Stars

Learn more at HillwoodLovesRealtors.com

Berkshire
Hathaway

5+ SALES IN 2020
Cory Bertrand

Bethany Liles

Nikki Butcher

Lorraina Moore

Srini Chidurala

Bill Nelson

Wade Delk

Jason Sickles

Stephanie Funk

Tu anh Tran

Reza Ghanbarpour

Kenneth Ussery

Sam Holloway

Ashwin Vishwamitra

George James

Will Woods

Alex Lee

Kristen Wright

Rosemary Lewis

Joanne Zhang

Scan the code to see every Realtor who sold a home in a Hillwood
community this year and to learn more about our program!
UNION PARK

PECAN SQUARE

LILYANA

HARVEST

*The Hillwood Realtor Rewards Program is applicable to all new home sales in Bluewood, Brockdale, Harvest, Liberty, Lilyana, Pecan Square, and Union Park. Rewards for 2nd, 3rd, 4th, and 5th sales are awarded upon contract signing for the period
01/01/2020-12/31/2020. Top 5 Realtors Prize is awarded to the ﬁve Realtors with the highest cumulative number of new home sales across all seven communities for the same period. In the event of a tie, the Top 5 Realtors will be determined by sales
volume for the same period. The Top 5 Realtors Prize will be awarded based on number of new homes sold and closed for the period 01/01/2020-12/31/2020. Offer does not apply to resale homes. Rewards are not redeemable for cash nor are they
transferable. Program details subject to change without notice. See full program details at www.hillwoodlovesrealtors.com/program-details.

Staging

a Home

a little history...

In 1972, Barb Schwarz decided to leave the interior design business and went
into residential real estate in Bellevue, WA. Immediately she realized the challenge that faced agents in preparing homes for sale, making suggestions without
offending the seller. She started to suggest to her sellers that they ‘set the scene’
for the potential buyers. Because she had a background in theatre that phrase
then eventually turned to “Staging a home for sale”. The Home Staging concept
was born. She, of course, had to explain this over and over again for years.
In 1985, Barb began touring the country teaching over 1 million agents and decorators about the Home Staging concept. Today this term is widely accepted and
the concept is seen as an immediate advantage in any market for selling a house,
giving clients the advantage of having a Staged Home.

a few quick tips..
Kitchens sell houses, so any updates you make have the potential to go a long
way. Some upgrades can be accomplished with mostly elbow grease. Start by
showing off your storage. Pack up the seldom-used small appliances and holiday

Photo: CG Home Interiors

dishware. Clear clutter off the counter tops. Consider giving your cabinets a face
lift with paint; go for classic white or try a dark neutral like gray or slate blue. At
the very least, change the outdated hardware for an easy DIY. A corroded faucet
or one caked with hard-water stains can be a big turn-off; swap it out for one
with style and added function.
Pare down furniture. The most important thing you can do to prepare your
home for sale is to get rid of clutter. One of the major contributors to a cluttered
look is having too much furniture. When professional stagers descend on a home
being prepped for market, they often whisk away as much as half the owner’s
furnishings so the house looks bigger.
Rethink furniture placement. There’s a common belief that rooms will feel
larger if all the furniture is pushed against the walls, but that isn’t the case. Instead, furnish your space by floating furniture away from walls. Reposition sofas
and chairs into cozy conversational groups, and place pieces so that the traffic
flow in a room is obvious. Not only will this make the space more user-friendly,
but it will open up the room and make it seem larger.
Depersonalize. Remove family photos, your kids’ artwork, framed diplomas and
personal collections. Pack these items up and replace them with generic artwork.
Show off your storage. Storage always ranks high on buyers’ priority list. Show

The Design Quad’s Nikki Watson is popular stager

off yours by decluttering your closets and cabinets.
We’d love to hear about your staging success stories - and tell us about your
favorite stagers! Email us: allison@dfwrealestateinfluencers.com
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3
1. 22 Realty’s Robyn Eastman and Lanae Humbles might office in
Mansfield, but they show and sell all over. On this day they were in
Sherman - go Roos!
2. Fair Texas Title’s Ashley Olson with Kathy McAnaul and Janie
Nieto-Lopez, at Master Networks in McKinney
3. Ebby Rockwall’s Debbie Branch, Frances Egan and Sylvia Kidd
at Nick & Sams celebrating Frances’ birthday!
4. Never a dull moment with Royalty Insurances’ Carlos Huerta
and Beth Hunt
5. Ebby’s Debbie Branch enjoyed a rare snow day in DFW!
6. Realtor, Patricia Young celebrates a milestone birthday with her
friend, and Supreme Lender, Bali Chahal Mendels
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MODELS
NOW
OPEN!

C A M B R I D G E C R O S S I N G 2 0 2 1 R E A LT O R R E WA R D S

Rewards
Amenity Center Opening 2021

RECEIVE A FABULOUS GIFT
EACH MONTH YOU MAKE A SALE!
PLUS every sale is an entry
for one of 3 cash prizes totaling

$10,000
Master-Planned Living in Celina
New Homes from $300s - $600s
C O V E N T RY H O M E S

HIGHLAND HOMES
P E R RY H O M E S

UNIONMAIN HOMES
*Promotion prizes will be paid via check and require a completed 1099 form. Sales period for entries into the promotion is January 1, 2021 – December 31, 2021. Prize drawings will
take place in January 2022. Promotion applies only to new homes purchased from and reported by a builder within Cambridge Crossing and may not include contingency sales.
Final discretion on sale inclusion for the promotion is reserved for Cambridge Communities. Must be a licensed real estate agent to win.
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CambridgeCrossingTX.com
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Hо Kw‘s
Voyage to America

MAN WHO FLED CHINA MEETS

WWII SAILOR
FROM RESCUE SHIP
“I don’t want this to be about me,” she said adamantly, “I have no
desire to be well-known. I want to honor my father.” Frances Kwan
made her way into the real estate industry just ﬁve years ago, joining
the Berkshire Hathaway Team in December of 2015.

30
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However, her expertise and raw
determination would suggest
she’s been at it for years. With a
background in entrepreneurship,
ﬁnance, and corporate planning,
Frances understands the whole
context of the home-buying
process, and takes great care
in walking her clients through
each step. She was inspired by
the challenge of bringing her
corporate skills into a real estate
career, and already had experience
with personal real estate investing,
which she said allows her to walk
in the shoes of her clients.
Frances wears grace and poise
like a coat, not discussing her
work ethic as much as exuding it
involuntarily (closing 80 deals —
even in the midst of a pandemic).
You sense her humility before she
even speaks. “I do not want my
face on a billboard, I just want to
do my job. I help people buy and
sell their homes. That’s all I want
to do,” she said, apprehensive at
even the idea of being “featured”
as an inﬂuencer. In a metroplex
hardly known for its subtlety,
Frances pushes back against the
glory-driven “look at me” culture,
keeping her nose to the grindstone
and her eyes on her greatest
inspiration: Her father, Hon Cheun
Kwan. His story of resilience
motivates her to work hard, to
be humble, and to appreciate the
life she believes is a product of
providence.

Hon explained in a written record
of his own childhood.
When the Japanese forces began
to invade the Solomons, his uncles
decided it was best to move to the
island of Ugi, about nine miles
off the coast of San Cristobal
Island, and about 90 miles south
of Tulagi. There, Hon would help
downed American pilots and bring
them back to Ugi Island. This
was a massive risk for his family,
who was credited with helping in
two dozen rescues. Hon ended
up volunteering on a ship at
Guadalcanal. He was, in his own
words, “Too skinny, too young,
and too small,” but he convinced
the crew to give him a chance,
and he earned a spot taking care
of ofﬁcers’ quarters. His pay
was merely room and board, but
eventually the ofﬁcers pitched in
to give him 10 dollars per month,
which he said was “not bad for a
very young Chinese kid.” He struck
up an unlikely friendship with
Private Bill Mar, who asked him if
he’d like to go to the United States.
In partnership with his high school
friend and colleague, Lieutenant
Judson C. Hubbart, the two men
worked to get Hon to his own
personal Promise Land.
Due to the strict quota on Chinese
immigrants entering the US, the

The eldest of ﬁve siblings, Hon,
born in Canton, China in 1930,
watched as multiple Chinese cities
fell to the Japanese Army. At
seven-years-old, Hon was sent by
ferry to accompany his aunt and
uncle in the Solomon Islands, as
one of his uncles had a trading
post on the island of Tulagi.
He spent the next four years
carried by the generosity of others
who “found it in their hearts to go
out of their way and give a small
Chinese boy a place in their lives,”
32
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chances were slim that Hon would
be able to enter the States. The
waitlist was years’ long, and he
hadn’t even applied for a passport,
much less a visa. He’d also need a
sponsor and someone willing to
transport him on their ship. This,
he says, was the most difﬁcult
part. However, in November
1944, the USS Munda CVE-104,
commanded by Captain A.L. Pope
was anchored off the coast of
Guadalcanal. According to Hon,
Pope went ashore, had a discussion
with “high ranking ofﬁcers,” and
the next thing he knew, Hon was
given permission to be transported
to the US. It turned out that a
Navy doctor was on his way to the
States to retire, and Hon would be
transported with him via aircraft
carrier.
Hon arrived in San Diego, Calif.
and was taken immediately to a
detention center for three weeks.
“From VIP to jail,” he wrote,
“what a shock.” He bounced from
San Diego to San Francisco to
Seattle, where he was put up with
a sponsor family. He worked long
hours in their restaurant and was
not paid what was agreed upon.
Then, in 1946, at the age of 15,
Hon faced deportation.
Lieutenant Hubbart wrote to
Congressman Hugh De Lacy on
behalf of Hon, requesting his
deportation order be set aside. This
resulted in the passing of a private
bill in 1946, which extended Hon’s
stay in the US. It would take 10
years to win Hon’s citizenship with
the endorsements and requests of
many colleagues. He fought for the
US in the Korean War, earning the
Korean Service Medal with two
bronze service stars, the United
Nations Service Medal, and the
National Defense Service Medal.
After 24 years of military service,
Hon retired in1980 as a Master
Sergeant from the Air Force. He
continued to serve in the Civil
Service until 1995.

artist in New York.
Even after pushing through a
rather tumultuous year, Frances
doesn’t waiver in her optimism,
determination, or resolve. She is a
picture of what it means to honor
others, to serve them selﬂessly, and
to intentionally seek out challenges
for the good of herself and those
around her.
While it is clear her father is one
of her greatest inspirations, there’s
no getting around the fact that
Frances is the one who wakes
up every day, ready to put the
work in. “If you put your mind
to something, and you make a
plan, you can make it happen. You
can do anything.” It’s hard not
to feel motivated after spending
even a short amount of time with
Frances, because she’s living proof
of this concept. Her nickname is
“Dealmaker,” which speaks to
her determination and can-do
attitude.

Hon Kwan passed away in July
2019, but his story is memorialized
in a permanent exhibit aboard the
USS Lexington museum in Corpus
Christi, and not to mention in the
legacy of determination, strength,
and appreciation he left for
Frances and her siblings.
What comes to mind when
Frances thinks about her dad is
gratitude. “My dad’s entire life
was about recognizing and being
grateful for what he has, and
giving back what he could.” As
a member of multiple boards,
clubs, and volunteer organizations,
Frances has taken that lesson to

heart and is a force for good in
her community and city. She is
inspired by the way her dad never
took a day for granted, and it is
evident in the way she speaks
about her own life.
“I shouldn’t be here,” she said.
“Every day I wake up and I pinch
myself. My life is so much bigger
and grander than anything I
could’ve ever imagined as a little
girl.” And her life certainly is big,
grand, and beautiful. She came to
Dallas by way of San Francisco
in 2001. Her husband, Garret is
a physician with Inspire Health
in Frisco and their son, Ian, is an

The idea of the “American
Dream” is cliche to some,
and to others it’s just that
-- a dream, a mirage, or
an ambiguous phrase
that doesn’t quite have a
concrete deﬁnition. But it
runs deeper for Frances.
Perhaps the American
Dream she is living is less about
putting in enough hours to afford
designer bags and fueling her
passion for sports cars (she has a
need for speed!), and more about
acknowledging the sacriﬁce of
those who paved the way for her,
savoring each moment, and living
a lifestyle in which her palms are
face-up -- always ready to give, but
also ready to receive.
Peruse Frances’s work on social
media using #f1realestategroup, or
contact her directly at 972.646.1209
and frances@franceskwan.com. Her
expertise will help you purchase
a beautiful house, but her life will
teach you about what it means to
truly come home. ■
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THE LANDON HOME
JOURNEY STARTS
ALLEN, FRISCO, ARGYLE, ROWLETT
HERE




   



  




 

 

     





   




 




 



   











    
      
  

  
      
  

    
      
  



 
 
    
  


     

  
      
 

  



 

 







 









 

 

  

  
     
  

  


     
 
     
   

  

 
 
 
  

 

     
 
*Price, features, availability and promotions are subject to change or termination at any time without notice. Photography is
for illustrative purposes only. We continuously update our processes and policies in order to better serve our customers.
See Community Sales Manager for complete details. Copyright ©2021, Landon Homes, All Rights Reserved.

1

2
3

1. Judi Wright’s Team celebrates Monica Otis’ birthday!
2. K Hov’s Chris Hartley celebrates the first front cover
photoshoot for this magazine with Nancy Holzwarth
3. Champions School of Real Estate celebrates
Betsey Foley’s 8 years as a Champion!

4

36

4. The Insiders Podcast Sandy Hubbard and Marc Miller
celebrate a new series. Check them out!

January-February 2021 / Real Estate Influencers

work

New Homes from the Upper $200s to the Lower $400s

CELINA

MANSFIELD

FORNEY

MELISSA

FORT WORTH

NORTHLAKE

GARLAND

PLANO

HALTOM CITY

RED OAK

HASLET

ROWLETT

IRVING

SACHSE

JUSTIN

VAN ALSTYNE

LITTLE ELM

khov.com/dfw
469-737-1485

See a Sales Consultant for full details. Equal Housing Opportunity.

1

2

3

1. United Country Real Estates’ Brenda Cole and Devin Daussat celebrate writing an offer over dinner!
2. Team Leader, Jessie Newquist and Chrissy Mallouf celebrate being a panelist for Keller Williams
3. Nikki Watson with The Design Quad celebrates her first commercial!

celebrations
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BRITT FAIR
PRESIDENT/OWNER
BFair@FairTexasTitle.com

JOSIAH MCDANIEL
SALES MANAGER
JMcdaniel@FairTexasTitle.com

• LOCAL OWNERSHIP
• MULTIPLE UNDERWRITERS
• MULTIPLE ATTORNEYS

W W W. FA I RT EXA ST I T L E .CO M

ANDREW NEILAN
DALLAS PRESTON CENTER
ANeilan@FairTexasTitle.com

ASHLEY OLSON
MCKINNEY
AshleyO@FairTexasTitle.com

ELLEN FAIR TERRELL
DALLAS PRESTON CENTER
Ellen@FairTexasTitle.com

JULES MCCLELLAN
PLANO
Jules@FairTexasTitle.com

MAGGIE GILLIAM
LIZABETH TANNER
FRISCO
MANSFIELD
LTanner@FairTexasTitle.com MGilliam@FairTexasTitle.com

CLINT BLACKWELL
FORT WORTH
Clint@FairTexasTitle.com

KATIE THOMPSON
ALLEN
Katie@FairTexasTitle.com

CRYSTAL G CUNNINGHAM
ALLEN
Crystal@FairTexasTitle.com

KINDRA STRACHAN
NORTH DALLAS/PLANO
Kindra@FairTexasTitle.com

SHAWN STEPHENS
ROCKWALL/HEATH
Shawn@FairTexasTitle.com

The Finest Closing Experience in Texas

We

ING O
C
U
D
INTRO

Coventry Homes

Highland Homes

s
r
e
d
l
i
u
B
Our

EST BU
UR NEW

ILDER - COVENTRY HOMES

David Weekley Homes

Perry Homes

Our residents enjoy amazing amenities and what we call a Live True lifestyle. And finding a
home at Sandbrock Ranch is now even easier. We are proud to announce our newest builder
partner, Coventry Homes. Make plans to tour our community and model homes!

1601 Sandbrock Parkway, Aubrey, 76227 • sandbrockranch.com • 940.440.5191

Be Well
Stay Cation | Stay Home | Stay Well
Playgrounds
Collin County
Dog park
Off Parker Road
in St. Paul

INSPIRATION
Inspired by Family, Fitness & Fun

Putting green
Miles of trails

Adjacent to
Wylie

Walking access to
Lake Lavon

9 Miles east of
Hwy 75

Acres of open
green space

Tranquility of
small town living

Fully stocked
catch-and-release

On-site

fishing ponds

elementary school
Nearby lake
Neighboring

activities

Montessori
School

Two-story, stateof-the-art fitness

A rated

center

Wylie ISD
Resort-style pools
Lazy river

New Homes: $300s to $800s
Bloomfield Homes | First Texas Homes | Gehan Homes
Highland Homes | Mercury Luxury Homes | Pulte Homes | Shaddock Homes

InspirationTexas.com | 972.860.3133
A Huffines Signature CommunityTM

Get Away From It All..
at HOME in Heartland

With 400 acres of parks, picnic areas and walking/bike trails, Heartland has something for every age.
35-acre stocked lake | fishing pier | community trail system | basketball court | baseball diamond | soccer fields | playgrounds
11,700 square foot fitness center and event space | multiple pools | water slides | covered entertainment areas
History Maker Townhomes | Bloomfield Homes | Highland Homes | History Maker Homes | Impression Homes | Lennar Homes
$200s to $380s | 214.526.3000 | heartlandtexas.com

A Huffines Master Planned Community
10 miles east of I-635/LBJ on Interstate 20 at FM 741, between Forney and Crandall

A whole bunch of real estate ladies! Congrats Edie Leon on the grand opening of Local Realty Agency located at Legacy Town Center. Shown: Tanya Sanchez, Edie Leon, Ligia Zimmerman, Maria Cepeda, April Gilbert

A whole bunch of real estate guys! Scott Moize, Anthony Graham, Scott Moize, Sr., Shawn Stephens,
Cory Allen, Jeff Guthrie, Billy Meredith

NEVER MISS A MAGAZINE.
Subscribe Today: bit.ly/3ia0l0W
214.533.8945 | allison@dfwrealestateinfluencers.com
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Now Open!
the Club at

Water’s Edge
WaterscapeTexas.com

I need the permit
info for here

Julie Jones

LISTING COVERAGE

VP Real Estate Sales
214.843.7764 • julie@home-warranty.com

LOCAL since 1996

Secure your free listing coverage
online right now through
our online application.

FREE

Neighbors Helping Neighbors

We pick up, store, and deliver so you don’t have to

Got too much stuff?
REALTORS! We can help ‘lighten your listings’ and

quickly solve storage needs for your new build clients!

Taylor Stewart | 214.681.2904 : tstewart@callboxstorage.com

Yo u r R e a l E s t a t e S t o r a g e S o l u t i o n

