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She's HIP!
Tammie
Slay
Shares her story
of determination to
overcome major
roadblocks to become
the most HIP Realtor!
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AN HOUR NORTH OF MCKINNEY - 20 MINS PAST CHOCTAW

Stay in an Old Log Cabin on 20 Acres | Wildlife | Catch/Release Bass Fishing | Near Choctaw

CLOSE ENOUGH FOR A SPONTANEOUS WEEKEND GETAWAY!
3 BD | 2 BA | Living | Dining | Laundry | 3 King Beds | Fully Stocked Kitchen
Shuffleboard | Darts | Firepit | Basketball Court | Horseshoes | Badminton
Bass Fishing | Bird, Deer & Cow Watching | VERY Remote | MMJ State/420 Friendly

BOOK THE LOG CABIN TODAY!

www.LogCabinEscape.com | 214.533.8945
See more on Facebook & Instagram: LOG CABIN ESCAPE

Movers | Shakers
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1. Tradition Homes announces Kelli Goodman
has joined their team as the Community Sales
Manager in Mustang Lakes. Tradition Homes was
founded by Zach Schneider and his father-in-law
Bill Darling. Bill Darling and his two brothers have
a long history of homebuilding excellence in North
Texas since the 1980s.
2. Pacesetter Homes' Taylor Humphrey spent the
day with Jeff Shore and some amazing sales
people from around the country.
3. Tony Nuncio lead the Paragon Realtor's Monday
team meeting.
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+
A Home Shopping
§ MODEL HOMES | # PREMIER BUILDERS

The commute between home and school will soon be like a walk, or bike ride, in the park for our
youngest residents. Sandbrock Ranch is proud to announce that Sandbrock Ranch Elementary will open
its brand new doors for the 2022-2023 school year welcoming students K-5th Grade. Send your smart
homebuyers to tour Sandbrock Ranch today!

Ne w
Ho m e s

from the
www.sandbrockranch.com | 1601 Sandbrock Parkway, Aubrey, TX 76227

$380s

CCAR Golf Tournament Fun!
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Guess who rocked the Sirens and Sailors party?!
Todd and Colleen Frost did!

Congrats Maureen Cappallo on passing the test to
become a Texas Broker!
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1. Finally! Congrats to the Smiths - Chyenne & Kristin

e

2/4. Congrats to all of our real estate friends who were recognized by their peers
as real estate leaders!
3. Gina Waterfield celebrates her new talk show

214.533.8945
nancy@dfwrealestateinfluencers.com

Congratulations!
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In an extremely
quantitative industry
focused on numbers of
leads, volume of sales,
returns on investments,
and value of production,
Tammie has chosen to
build around the
qualitative: Simply
leaving others better than
she found them.
H

A true-grit story of determination.
By: Allison Myers
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Tammie

T

ammie Slay has been in the

preneurial journey filled with steep

ence a couple of months later where

real estate world for nearly 17

peaks, low valleys, and profound

she miraculously connected with a

years. With no prior exposure

fulfillment.

representative of Workman Success
Systems (WSS) who would be the

to the industry, Tammie discovered
her knack while building a home

“I immediately started drowning,”

catalyst for rapid, positive change

with her husband. She realized that

Tammie recalled. “I wasn’t able

in the way Hip Realty Group would

she enjoyed reading contracts and

to do all my work while training

exist in and impact the community.

was fascinated and challenged by

agents. And I kept thinking about

In fact, just one year after employing

the conversations she would have

how I was responsible for my team

WSS’s business principles, she was

with the sales agents. She began tak-

being able to pay their mortgages. It

able to leave for a whole month,

ing classes and never looked back.

was a heavy burden.”

meeting her new grandchild and

H

Tammie had spent more than a
decade as an agent when the opportunity to take over a boutique
brokerage arose. It was a no brainer.
She got her broker’s license and got
to work, bringing on a few more
agents and assessing the culture and

I kept thinking about how
I was responsible for my
team being able to pay
their mortgages. It was
a heavy burden.
H

helping her daughter transition to
motherhood while her team kept
the gears of the business turning.
Through WSS, Tammie learned new
ways of structuring her business
and began to build her company
around the concept of making oth-

brand of the brokerage. Writing

She recounted a family vacation at

ers feel significant. In an extremely

down a list of personal values, she

which she hardly saw her family

quantitative industry focused on

landed on Honor, Integrity, and Per-

because of the constant demand of

numbers of leads, volume of sales,

severance, and something clicked.

her work, and looking back, that

returns on investments, and value of

She took a leap of faith and opened

may have been a breaking point.

production, Tammie has chosen to

up a second brokerage: Hip Realty

Tammie knew something had to

build around the qualitative: Simply

Group. Little did she know that she

change. Not knowing which way to

leaving others better than she found

was about to embark on an entre-

turn, she found herself at a confer-

them. “Whether I’m working with

14
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Becoming a mother at the tender

her daughter in her tiny Austin

age of 16 marked Tammie’s journey

apartment. Unable to afford a real

in an indelible way. Instead of com-

Christmas tree, she cut a green post-

pleting her sophomore year of high

er board into a triangle, covering

acted with me than they did before.”

school, she found herself moving

it with $1 lights and tinsel and her

between loved ones’ homes, work-

daughter’s drawn-on ornaments.

I wondered where this desire

ing the graveyard shift at a local

The experience seemed like yester-

diner for 25-cent tips, and pouring

day and a lifetime ago.

a client, having a conversation with
my team, or passing someone in the
grocery store, I want them to feel
more significant after they’ve inter-

stemmed from — the desire to
intentionally dignify others — and
Tammie responded: “There are so
many moments in my life that stand
out in my mind where I felt insignificant and small, and I decided to
make sure no one around me ever
felt that way.”

herself into the creation of a stable-as-possible life for her daughter.

That was not the last difficult season

“I lived a typical ‘adventurous’ life

she would encounter — not by a

as a high-schooler, but as soon as I

long shot — but Tammie has a way

found out I was pregnant, all of that

of making the best out of challeng-

stopped. I became a mother imme-

ing situations and not allowing

diately,” Tammie said.

obstacles to define her life’s narrative. More than that, she allows

H

There are so many moments
in my life that stand out in
my mind where I felt
insignificant and small, and I
decided to make sure no one
around me ever felt that way.
H

She recounted her experiences as

herself to dream, to grow, to evolve.

a teenage mother, unintentionally

I asked what she likes to do for fun,

showcasing the resilience, resource-

and I could hardly get the question

fulness, and grit that she exhibits

out before she responded, “I dance!”

now as a leader and entrepreneur.

Most people like to deliberate for a

Hardship often has a way of un-

bit before giving an answer because

earthing the true potential of the

“fun” is usually not top of mind,

human spirit. Tammie’s determi-

but Tammie intentionally works it

nation and deep-seated optimism

into the rhythms of her life. No pun

shone brightly in the way she

intended.

remembered one Christmas with

Three days a week you’ll find her

she said, and was looking forward

trative Assistant, “There’s a reason

in the studio with her dance in-

to implementing some of her new

she rose through the Workman

structors, practicing her West Coast

findings with her team.

Success ranks so quickly — she’s not
normal!” Monika laughed. Monika

Swing, Country Western, and freestyle dance techniques. When she’s

Tammie also rapidly made her way

and Tammie proceeded to share

not there, she might be in the pool

through the Workman Success

about Hip’s most recent “big idea,”

with her swim instructor or getting

Systems process, and is now one

which was providing a custom car

her 10-mile walk in for the day. Not

of only 15 Master Coaches across

for each Hip agent.

surprisingly, a big portion of the last

the world, allowing her to impact

decade or so of her life was spent

business owners in the same way

The five vehicles are hard to miss

working and volunteering with

she was impacted. Her team at Hip

— especially when they’re lined up

youth in different capacities (but

Realty Group also benefits from

next to each other, as they depict

mostly in camp settings, she said).

her entrepreneurial prowess as she

a full comic strip. Each car has a

Fun is not optional for Tammie.

works with each agent and associate,

part of the scene, which features

Neither is personal development.

assisting them in meeting their own

Hip-tastic characters of varying

“I do something new and learn

personal and professional goals.

demographics, Tammie pointed out,
underscoring Hip’s desire to serve

something new every month,” she
informed me. She’s recently begun

“Tammie is a ‘Big Idea Person,’” said

clients from every walk of life imag-

studying emotional intelligence,

Monika Thornton, Hip’s Adminis-

inable. The big reveal happened in

H
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January, kicking the year off with a

her to get involved with youth in the

bang, but the cars were purchased in

first place, and continues to fuel her

August 2020 and hidden in Tam-

passion for developing ways to serve

mie’s backyard while the custom

them and keep them from becom-

wrap was designed and applied.

ing “victims of life’s curveballs.”
Needless to say, whatever that camp

The phone numbers printed on each

will look like, those youth are in for

car are different, connecting with

a treat.

individual agents and allowing the
team to see which neighborhoods

It is an understatement to say that

in which city are seeing the cars

life with (or even near) Tammie is

most often. But more than a fun

inspiring, and that she really does

marketing tool, the environmental-

leave you feeling more empowered,

ly-friendly cars are a gift to improve

excited, and significant than she

the agents’ quality of life while

found you.

impacting local businesses through
the collaborative process. “Kia was

If you are interested in a free con-

a part of the process, the designers

sulting call with Tammie regarding

and printers were a part of the pro-

real estate, business or goal-setting,

cess. It was a team effort, and I love

contact her at workmansuccess.

being able to work with people in

com/tammieslay.

our community,” Tammie said.
As for the near future, Tammie
hopes that Hip’s community impact
will only increase. “I’m not focused
on opening up more offices. The
impact I want to have will require
expansion, but that’s not why we
want to grow,” Tammie said. She
wants to add more team members
while elevating and magnifying the
Hip brand, but ultimately, her desire
is to leave a mark on the youth of
DFW. Notably, she would love to

HIP
HIP
HOORAY!

develop a leadership camp. You
could say this might be her next Big
Idea. Her own challenging background (along with her intense love
of logistics and delegation) inspired

HipRealtyGroup.com
469.430.9333
17

q

w

1. Ashley Browning and Travis-Lee Moore at Tiago Title's
Havana party
2. Rogers Healy recently joined Fox 4 News'
@stevenoviello to discuss the real estate market
3. Jennifer Gerlich celebrates getting her copy

e

of the magazine in the mail!

214.533.8945
nancy@dfwrealestateinfluencers.com
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SOCIAL MEDIA
for

A

s one of the first
REALTORS® to
leverage social media
to build my business

and my brand, I can’t stress the
importance social media plays in
elevating careers in this industry.
Social media allows you to grow
AND maintain your network.
Keeping in touch with former
clients is just as important as
generating new leads.
In a recent study from The National
Association of REALTORS®, 77% of
REALTORS® use social media for
business in some way. If you’re not
using it on a daily basis–you should
be. If you’re not, your competition
likely is.
Facebook, LinkedIn, and Instagram
are easy lead generation tools that
you can leverage as a REALTOR®.
The online home process isn’t limited to Millennials, as the pandemic has also increased the overall
amount of people starting the home
buying process online.
By leveraging your social media
platforms, you can reach a wide
audience at the right time. You will
garner the most engagement when

R E A L E S T AT E

posting visually engaging content.
Lucky for us, our industry is incredibly visual. These platforms give you
an opportunity to not only showcase your personality, but also your
properties.
Diversify the content that you post
so it doesn’t become stale. A great
way to do this is to trickle in content that allows your personality to
shine through while giving potential
clients a sense of who you truly are.
Your networks don’t want to see an
exaggerated version of your online
persona–they want to see your authentic self.
Don’t be afraid to crack a joke, give
home improvement tips, or post
appropriate snippets of your personal life. Be relatable and let them see
you are about more than just doing
business. By doing so, you are sure
to expand your business and generate leads that you wouldn’t have
amassed otherwise.
Authenticity is of utmost importance as a REALTOR®, and creating
the perception of being unwaveringly helpful and honest will help build
a trusting network. Those within
your network will be much more
inclined to work with you. Remaining consistent with who you are in

real life on your online platforms is
extremely important.
Having an established strategy and
posting consistently will also improve the amount of interaction that
you generate from your networks.
Keeping a watchful eye on the engagement your posts are getting in
addition to the number of followers
you are gaining and losing will give
you an idea of how successful your
strategy is that you’re implementing.
The power of social media in the
real estate industry is insurmountable. Utilize every tool in your
toolbox and generate some leads via
your social media networks.
ROGERS HEALY
www.rogershealy.com
214.207.9580
3001 Knox Street #210
Dallas, TX 75205

2021

Hillwood Loves Realtors

REWARDS
PROGRAM
With Hillwood Communities your clients are
rewarded with a thriving neighborhood where
they can learn, stay active, meet new friends,
and grow. We think you should be rewarded,
too. As their Realtor, when they buy a new
home with us, you’ll earn gifts and be eligible
to win a spectacular overnight getaway.*

CONGR AT S T O OU R RE ALT ORS W I T H Q1 SALES!

The Sign Up Is The Sale:

Upon your 2nd sale with Hillwood Communities,
you are automatically enrolled to win.

HOW IT WORKS
Sell 2, 3 & 4 Homes

Sell 5+ Homes

Select from a curated collection
of artisan gifts of progressive
value at your 2nd, 3rd, and
4th new home sales.

Enjoy an intimate lunch at
the Circle T Ranch Barn and
an exclusive Hillwood
helicopter tour.

The Top 5
The top 5 Realtors and a guest
board the private Hillwood jet for
an overnight stay and celebration
at a surprise destination.

The Splash Now Open!

The Arena Now Open!

Tour New Models and See New Amenities!

Pocket Park Coming Soon!
New Designs Available!

Bluebonnet Park Coming Soon!

Final Closeout!

Visit our website at www.hillwoodlovesrealtors.com/program-details/ for full details.
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Work Friends . . .
e
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1. Young Old Friends! Nicole Durst
and Summer Garrett

t

2. Avery Warren describes Donna Hayden as
the most amazing businesswoman and mentor
she's ever known. Donna was one of David
Fair’s “OG” closers
3. Truly Title's Kali Copeland and Rachel Santin
4. Valerie Brown and Debbie White are pretty
in pink!
5. Sheila Stanush and Sylvia Seabolt are pretty
in green!
6. Brianna Chacon and Amber Boyd
7. Nina Chow and Lisa Richardson at
Park Cities Quail Coalition

are the Best Friends!
y
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New Homes From
the Lower $300s to
the Mid $500s
celina

dallas

forney

fort worth

garland

haltom city

haslet

justin

mansfield

melissa

northlake

plano

red oak

rowlett

royse city

sachse

van alstyne

KHOV.COM/DFW | 888-807-0891 | OPEN DAILY 10 AM - 6 PM
must
register
their
client
in person
on on
client’s
firstfirst
visitvisit
at each
community
for the
to receive
a a
Prices subject
subject to
to change
change without
withoutnotice.
notice.Real
RealEstate
EstateAgents
AgentsWelcome!
Welcome!AAReal
RealEstate
EstateAgent
Agent
must
register
their
client
in person
client’s
at each
community
for Agent
the Agent
to receive
(888)
807-0891
oror
byby
emailing
dfwleads@khov.com.
Registration
is valid
commission or referral
referral fee,
fee, or
or register
registertheir
theirclient
clientininadvance
advanceusing
usingthe
theRapid
RapidRegistration
Registrationform
formavailable
availablebybycalling
calling
(888)
807-0891
emailing
DFW@khovhomes.com.
Registration
is valid
for 30 days. See a Sales Consultant
Consultant for
for full
fulldetails.
details.Equal
EqualHousing
HousingOpportunity.
Opportunity.

K Hov's Meredith Chapman, Chris Hartley
and Jordan Brown with author,
Lonnie Mayne who wrote, "Red Shoes Living."
A simple, life-changing, and value-driven
performance model. It's the new growth
strategy for standing out in today’s
competitive global marketplace."
Red Shoes Living Five Steps:
Awareness
Gratitude
Everyone has a story
Respect and Kindness
Put Yourself Out There

214.533.8945
nancy@dfwrealestateinfluencers.com
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Her friends at RE/MAX Town & Country werehappy to see
Ann Penot! Michael Coburn, Ann, Debra Coburn & Holly Reynolds

HUFFINES COMMUNITIES raised

Carolyn Rosson and Ann Stewart
are happy to see each other in person!

$24,000 for Junior Achievement!

The Huffines Communities team competed in the Junior Achievement 2021 Trivia Swing.
Prior to the event, the Huffines team spent many months raising over $24,000 to benefit Junior Achievement.
26
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Presents

2021 REALTOR REWARDS TRIP
Pura Vida!

We’re going to Costa Rica!
TRIP DETAILS:
5-Nights, 6 days at the beautiful 5-Star luxury Secrets
Papagayo all-adults resort in Guanacaste, Costa Rica!
Trip will take place June 05-10, 2022 & will include round-trip air travel, luxury accommodations, all meals and beverages (to include alcohol), excursions, entertainment & MUCH more!
QUALIFICATIONS:
From January 01, 2021 to February 28, 2022 sell & close a combined total of $1,000,000 in
NEW homes in any of our three master planned communities & win an all-expenses-paid luxury Costa Rican vacation for you & one adult guest!

Forney | $200s - $500s

Wylie/St. Paul | $300s - $800s

Royse City | from the $200s

* Trips may not be sold or traded and there is no financial exchange if unable to attend. All new home sales must close by June 01, 2022 in order to qualify &
REALTOR® info must be documented on sales contract at time of execution. All travelers must be at least 21 years of age & hold a current passport.
Visit our website at www.HuffinesCommunities.com for updates.

www.HuffinesCommunities.com • CMeziere@HuffinesCommunities.com • 972-860-3133

A story of transformation
Filled with heartache, hustle, oppression and overcoming
By: Allison Myers

Less than a decade
ago, Brianna Chacón
started over.
She closed the chapter on a turbulent marriage, moved into a new
house with her children, changed
careers, helped plant a church, and
— most recently — she became the
mayor of Princeton, Texas.
Chacón’s story is one of heartache
and hustle, oppression and overcoming. To some, she may look like
an overnight success, but I would
venture to say she’d call it the longest 'night' of her life. Her path meanders before it abruptly straightens, and it has taken her across
many a terrain — from Garland, the
University of Texas, Princeton, and
many places in between.
During the early years of her career,
Chacón worked in geology and often found herself gone for weeks at a
time — climbing mountains, charting ranges, and measuring seismic
28
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activity. But with her young family’s
growing needs, she soon realized
that this career path would not
be a sustainable option. “I finally
accepted that I could like rocks, but
I didn’t have to work with them,”
she noted resolutely. Nevertheless,
the career pause required some
introspection in order to determine
her next steps. All the while, her
marriage was coming to an end, and
the boiling point was imminent.
“I asked myself, ‘Who am I? How
am I going to define myself?’” she
wondered. She always wanted to
be somebody, she said, and with
her heart that beats for her fellow
human beings, she felt a burden
to somehow be of service to her
neighbors and community, though
she didn’t yet know what that would
look like.
She views that period of her life as
a metamorphosis. The existential
questions that flooded her soon
evolved into a sense of hope: She
could do anything. “It was my second lease on life,” Chacón said.

Her entrepreneurial knack evident,
Chacón had several successful business ventures, including an Ubertype model for kids who lived too
close to school to ride the bus but
too far to walk before venturing into
real estate.
Her father, Floyd Stevenson, a
beloved member of the real estate
community, thought she had the
chops to make it in the industry.
“My dad always told me I should go
into real estate, and because he told
me to do it, of course I didn’t want
to,” she laughed, but thanks to her
dad’s persistence, she did eventually
come around to the idea in 2018.
It was her dad, too, who convinced
her to move to Princeton from Garland after his experience working
in one of the first subdivisions in
Princeton, and seeing how affordable the cost of living was. That was
16 years and practically a lifetime
ago. The culture shock from suburbia to country living was real and
jarring. Back then, Chacón was
newly married with a young family,

Brianna Chacón

and was about to embark on the
journey of her life. And it was none
other than her dad who spurred her
on when she almost quit.
In August of last year, Chacón
was at the dentist when she got an
unexpected call from a friend that
opened the door to a whole new
world. “She told me, ‘Hey, you need
to run for mayor.’” Initially, the idea
was laughable — so laughable, in
fact that Chacón turned to Facebook to make a joke about it. “I
wrote as a joke on Facebook that
maybe I should run for mayor. Well,
then it blew up. I got tons of calls
telling me I should do it.” She began
to deliberate, but the clock was
ticking — it was the last day to file
an application. Applications due at 5
pm, Chacón submitted hers at 4 pm.
This was exactly one day after she
found herself feeling emotionally
achy, working not to become overwhelmed at the brokenness of the
world. She instead began
to channel that ache into
prayer — she wanted to
help. “I cried over the
despair of the world, but
then I began to pray for
an opportunity to do
something helpful.”
Chacón launched her
campaign the next day
with no endorsements
and no funding. “It was
a boots-on-the-ground
effort,” she recalled, an
“I’m-your-neighbor”
campaign. Wasting no
time, she began asking
her friends and neighbors about their perceptions of the town’s
shortcomings. Where
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were improvements most needed?
“People ask why I got into politics,”
Chacón began. “Well, I didn’t! I’m
not a politician. I’m just a person
sick and tired of the status quo who
wanted to do something about it.”
Joking that it’s not uncommon to
find her at City Hall, problem-solving infrastructure issues in her
leggings, she reiterates that she is
simply a mom who understands
the struggles of her constituents.
Many of her days are spent at
the city baseball complex, shoulder-to-shoulder with other parents,
hearing both their frustrations and
dreams for their city. “These fields
are holy ground for my family and
me,” Chacón said, adding that at
least one of her children took their
first steps there at the fields with the
iconic Princeton water tower in the
background. With hot metal bleachers for a platform, she seized every
opportunity to connect with and
hear from her fellow residents.

Chacón won the election by a landslide, by the way, with support from
demographics across the board.
But not long after the results came
in, she received a call notifying
her that there was a hiccup in the
vote-counting, and that maybe she
didn’t actually win. A third candidate had split the points, meaning
she didn’t quite receive 51% of the
votes. After filing an appeal with the
Secretary of State, however, the issue
was resolved, and Chacón said she
now likes to tell people that she’s the
only mayor to win twice in one day.
Not surprised that she won by a
landslide, as my own perception of
Chacón is she holds a charismatic
aura which naturally draws people
to her.
We loaded into her car as Chacón
recounted the onset of the realization that she was now charged with
tackling issues like road construction and economic growth. The
gravity of her responsibilities settled on her like a
heavy blanket.
Even still, it takes more
than charisma to lead
people through a crisis,
and Chacón has had
more than one opportunity to prove herself.
In addition to carrying
the community through
Covid, she also faced the
historic winter storm
in February. In the way
disasters often do, the
storm brought out the
best in
everyone,
Chacón
said. When
the whole town

(apart from the school campuses)
lost power, volunteers from all
walks of life emerged, and Chacón
was right there with them. Turning
the schools into warming stations,
volunteers rallied to provide three
meals per day to all residents with
some even delivering to snowbound
neighbors. “We could’ve left and
headed to Allen to find a warm
hotel,” Chacón said. “But I wouldn’t
ask anyone to do anything I’m not
willing to do, so I froze with my
neighbors to help out neighbors.”
She also partnered with nearby fire
departments and the city’s Walmart
super center to provide heaters,
blankets, and other supplies to vulnerable residents.
As for her long game, she’s focused
on bringing more businesses to
Princeton and bolstering the local
economy, expanding the food
program she recently launched, and
turning Princeton into a “smart”
city by implementing advanced
technology and optimization tools.
This is all done, she added, with the
help of a solid city manager and a
great team of devoted city officials.
Chacón is also shifting the culture
within city government by encouraging citizens to get more involved,
to speak up, and to assume leadership positions. “I’m a people-watcher,” she continued. “I see people’s
hearts for their community, I see
where people’s talents are, and I
don’t hesitate to call them up and
encourage them to get involved
with us in local government.”
Chacón is proud that the face of
leadership is already more diverse
since she took office in November.
Chacón is campaigning now for the
next election, and for the first time
in our conversation she brought
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“These fields are holy ground for my family and me,
adding that at least one of her children took their
first steps at the baseball fields with the iconic
Princeton water tower in the background."

running again. I can’t let my dad down.”
When she’s not strategizing the future of her city, she’s likely
showing houses and helping residents find their dream
homes. She learned from our friends at Simply Texas Real
Estate and put her skills to the test immediately, finding it to
be a natural fit for her personality and talents. She has more
business right now than in the previous two years combined,
and she finds immense fulfillment in her client relationships.
It turns out her dad was right — she does have the chops to
succeed in real estate. Chacón has not altogether dismissed a
future in politics. She’s got a knack for it too, and she loves it
for the same reason she loves real estate — she gets to have a
profound, personal impact on the quality of people’s lives. It’s
also why she helped to plant a church in November — right
around the time she took office. It’s grown from about 30
people to nearly 200, and it’s but another hub of connection,
service, and diversity within the community of which she’s
so fond.
The old adage goes something like, “If you need something
done, ask the busiest person in the room,” and that certainly
applies to Mayor Chacón. She is nothing if not a go-getter
who gets things done. “I don’t take no for an answer,” she
stated. “I won’t settle for anything less than the best for my
city and for my clients. That’s what makes me a good mayor
AND a good realtor.”
up the negative side of running for
public office. Her email and social
media accounts were hacked, and
jarringly, she cited menacing phone
calls and even death threats she received during her first campaign. It
caused her to question whether she
was cut out for this lifestyle.
She remembered calling her dad
and telling him she was going to
bow out of the race. “He came over
and comforted me, but then asked
if I was done crying and said, ‘Now
go show them who you are.’ That’s
why I kept going,” she said. Her dad,
loved by everyone who knew him,
passed away in March, and when
considering whether another cycle
through the election wringer was
worth it, she said, “Of course I’m
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Her past life spent in geology makes more sense than ever, as there is no
one better suited to measure the seismic activity of the current culture, to
navigate the rocky terrain of a polarized political climate, or to mediate between a historically diverse group of leaders. The mountains Chacón climbs
now might look different than those from years ago, but she continues to
model fearlessness in the face of new heights, and no matter where she ends
up, it’s plain to see that the community of Princeton will be better for the
mark she’ll leave on it. Contact Chacón at 214.907.0553 or
Brianna@gosimplytexas.com

She’s got a knack for politics,
and she loves it for the same reason she loves
real estate — she gets to have a profound,
personal impact on the quality of people’s lives.
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1. Christi Crump and Keith Yonick enjoy the chance to reconnect
2. Diane Donley and Georgina Hennen at CCAR golf tournament
3. Gina Branch and Jennifer McAloon at True Food Kitchen
4. Lauren Pulido and Fort Worth Mayor, Betsy Price at Capital Grille
in Fort Worth
5. Kit Labat at Pecan Square's Arena where The Creature Teacher
was with animals for the kids to see/touch. Kit held Athena - a
35 lb Boa Constrictor!
6. Shellie Carnal gets a congratulatory hug from CEO Brian Pitman
at the 2020 Escrow Awards where her Four Corners office took
home the Top Producing Office Award in the Dallas direct region
7. One & Two: Cami Hobbs & Dewayne Riley won a 2-step contest!
8. Shelley B. Jones, Mariane King, Diane Davis
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Christi Crump and Keith Yoniick
Diane Donleyy and Georgina Hennen at CCAR event
Gina Branch and Jennifer McAloon at True Food Kitchen
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