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ESREVER
MORTGAGE
It's a different product than decades ago. Loans are revamped
and backed by the FHA. Discover how you can help clients buy
the 'right sized' home for their golden years.

Jim Blythe
Kristy Osborn

The River Walk features a central tree-lined waterway that connects a
unique mix of retail, dining, residential & event spaces. This development
creates a lavish destination in the heart of upscale and family-friendly
Flower Mound, Texas.

ANOTHER MASTER-PLANNED DEVELOPMENT BY

www.RiverWalkFlowerMound.com

ANNA, TX

We put
communities
in the greatest

places

Mattamy Homes is now in the Dallas market, bringing
our unparalleled customer focus to one of the most
exciting metro areas in our nation.
We’ve listened to our customers since 1978, and
we specialize in designing stylish, spacious and
practical homes in beautiful neighborhoods planned
to complement each surrounding community. We
want to elevate your lifestyle and put you right in the
middle of adventure. Every town we build in offers
unique local character, endless outdoor recreation
and so many shopping and dining options
for you to explore and enjoy.
We look forward to providing you
a tour of the homes and neighborhoods
we’ve started around Dallas. Let’s make
the most of your North Texas lifestyle!

Visit MattamyHomes.com for more information.

Villages of Hurricane Creek
single-family homes

FARMERS BRANCH, TX
Kensington Place 50’
single-family homes
Kensington Place 40’
single-family homes
Kensington Place Townhomes
townhomes

FRISCO, TX
Dove Creek 55’
rear-entry single-family homes
Dove Creek 65’
front-entry single-family homes
Wade Settlement
townhomes
Villages of Creekwood
single-family homes

GUNTER, TX
The Bridges at Preston Crossing
single-family homes

LEWISVILLE, TX
Windhaven Crossing
townhomes

LUCAS, TX
Lakeview Downs
single-family homes

MESQUITE, TX
Iron Horse Village
urban homes

DALLAS, TX
Tennison Village
urban homes

NORTH RICHLAND HILLS, TX
All illustrations are artist’s concept. All dimensions are approximate. Prices, specifications, availability and terms and conditions
subject to change without notice. For more information on available homes and incentives, see a Mattamy New Home Counselor for
full details. ©2021 Mattamy Homes. MATDAL009

City Point
urban homes
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Wild Things...
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1. Hillwood's Page Austin creates such fun for Hillwood homeowners!
2. Simply Texas Real Estate's Kim Dean enjoyed lunch on the patio with her best girl!
3. Tommy Wooten with his catch from a pond in Prosper!
4. RE/MAX Town & Country's Anthony Graham with a Sockeye Salmon he caught on the Mulchatna River in Alaska
on a fly fishing trip. Said it was one of the best experiences of his life. He caught more fish than he ever imagined - his
hands were blistered and calloused by the end.
5. Twenty-Two Realty's Robyn Eastman at Wildcatter Ranch for the Arlington Board of Realtors' Leadership Retreat
6. Coldwell Banker Apex's Michael Cantrell's catch on his first cast on a final walk through!

. . . the fun side of real estate!

1. Capital Title Lakeside/Plano's Ellen Fisher supported breast
cancer awareness with their pink clothes
2. Capital Title's Vika Good and Courtney Freilich with
Carlos Huerta
3. Capital Title's Maricarmen Garvin and Lauren Pulido do business
planning for Collin County classes and events in 2022.
4. Capital Title Southlakes' Tracy Neeper at a fun pop by
6
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Cathy Capps-Warren and Angela Tucker at the
Farm to Table fun #hopesgatewylie

RE/MAX's Kay Wolfe and Mariane King

214.533.8945
nancy@dfwrealestateinfluencers.com
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Nikki Watson and Frances Qwan celebrated a record breaking year
with their new cars with funny British accents, lunch at Seasons 52
and massages at Spa Habitat.

#TWINNING Rogers Healy and Stephanie Fitzgerald

REConnect meeting of dynamic group of agents! Kaleigh Walker, Emily Roberts, Rachel Finkbohner, Loren Hall, Kelley Christian,
Kendall McIlhenny, Caroline Whiteside, Paige Leonard, Ashley Early, Paige Kilgust, Lauren Baker, Catherine Osborne, Allison Harris,
Tiffany Strickland, Jamie Ashby, Kayla Weigel , Stacey Loren
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Questions? Give our New Home
Concierge team a call!
concierge@pacesetterhomes.com
(214) 441-7185

WINNER’S CIRCLE!
MEMBERS OF THE PACESETTER CLUB WILL RECEIVE:

3%
4%
5%

Commission on your 1st Pacesetter Homes sale
Commission on your 2nd Pacesetter Homes sale
Commission on your 3rd+ Pacesetter Homes sale

PLUS be the first to receive updates on pricing,
future phases and new communities!
*Must be a licensed Real Estate Professional in the state of Texas to participate and a registered Winners Circle Agent. Commission Bonus is paid upon closing of the sale and on Pacesetter homes sold in the DFW area only before December 31, 2021. Sales in different Pacesetter Homes communities in the DFW area
may be combined. This offer is not valid on homes sold to investors. Sales promotions may not be combined. This offer is not valid where prohibited by law. Other restrictions may apply, see Sales Manager for details. *Benefits received on accepted offers at the time of purchase.
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1. Congrats! Eve Balsley has joined the
Collin County team of Capital Title

e

2. Kristen Robinson with mortgage nerd,
Amy Rohrback, enjoy a chance to catch up
3. Ebby Halliday celebrates the new
Marcontell & Gilchrest Group - the number
one realty group in all of Southlake and
Westlake, celebrated with Cody Baker and
Carolyn Rosson

214.533.8945
nancy@dfwrealestateinfluencers.com
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ENDING
SOON

Thankful

OUR LIVE TRUE COMMUNITY HAS MANY REASONS TO CELEBRATE THIS SEASON OF THANKSGIVING.

•
•
•
•

New homes from the $380s
Three premier builders
Onsite elementary school opening August 2022
Full-time lifestyle team

• More than 1,000 families and growing

• Exciting amenities: amenity center,
resort-style pool, fitness center, lakeside
patio, two stocked lakes, and trails
• Brand new multi-level tree house
now open!

FOOD DRIVE BENEFITTING AUBREY HOPE FOUNDATION
We are giving thanks by giving to others. Drop off canned good donations at Carriage House.
1601 Sandbrock Parkway, Aubrey, TX 76227 | www.sandbrockranch.com

ESREVERMORTGAGE

Jim Blythe k Kristy Osborn
Reverse Mortgage Experts with Fairway Independent Mortgage/Heritage Group

F

or most, the mere
mention of Reverse
Mortgages elicits
a visceral and repugnant response,
if any response at
all. There really is no “in between”.
Unfortunately these unfavorable
perceptions are causing millions of
seniors to miss out on an incredible, life changing opportunity that
can transform the outcome of their
final chapters of life, and setup a
lasting legacy for their children and
grandchildren. Additionally, the real
estate industry is mostly ignoring
a brilliant solution to an inventory
shortage problem, as millions of
retired Baby Boomers remain in
their home with little other home
purchasing options.
I sat down with Jim Blythe and
Kristy Osborn, Reverse Mortgage
experts with Fairway Independent
Mortgage, and what they shared was
immensely inspiring.
But first, why does the utterance of
a Reverse Mortgage – a loan available only to senior citizens 62+ that
turns a portion of the equity of their

home into cash – turn so many people off? Jim and Kristy contribute it
to a lack of knowledge and a scarcity
of experienced lenders who specialize in reverse mortgages. Reactions
to Reverse Mortgages stem from a
variation of the product that was
offered decades ago, one that often
caused harm to those senior citizens
that used them. On the other hand,
today's Reverse Mortgages have
been totally revamped and have
the backing of the U.S. government
through the Federal Housing Administration.
There is now a

Purchase Reverse Option
that allows seniors to
purchase homes they
would otherwise not be able
to qualify for with traditional
mortgage financing (because
of income requirements).
They can achieve this without
having to take out hundreds
of thousands of dollars from
their retirement accounts.

In addition, there is now a Purchase
Reverse option that allows seniors
to purchase homes they would
otherwise not be able to qualify for
with traditional mortgage financing
(because of income requirements).
They can achieve this without
having to take out hundreds of
thousands of dollars from their
retirement accounts – if they even
have any. "95% of Americans have
no retirement plan beyond social
security," Jim mentioned. A staggering statistic, especially with the
solvency of that program in question. Many of these seniors are not
trying to purchase homes to move
up to the bigger and better, or latest
and greatest. They may simply want
to move closer to their grandkids or
downsize (or "right size," as Kristy
calls it) into a different home for a
new season of life. "So many people
in this city are sitting on so much
equity in big houses they don't
need," Kristy added, "and we can
use a Reverse Mortgage to get them
into the right-sized home, near
their family, with extra cash in their
retirement."

There are many misconceptions
about Reverse Mortgages out there,
such as: the senior no longer own
their home, the senior deeds the
title to the bank, the Reverse Mortgage prevents future selling of the
home, or that they will be leaving
their family with a massive debt
to pay after they are gone. None
of these are true. The borrower
still owns the home like any mortgage, but the Reverse Mortgage is a
non-recourse loan, meaning that it
is impossible to upside-down. So,
there is no financial burden passed
down to loved ones.
Ultimately it is a financial tool
nearly every senior can use to
improve their financial security
in retirement. Jim explained, "We
don't just hand them a big pile of
money; we help them create income
and reserves, pay oﬀ debt and mortgages, and create a legacy." Kristy
added, "More than 50% of seniors
don't have a ﬁnancial advisor, so
that's usually a ﬁrst step. We have to
get them connected with someone
who can help guide them in how to
invest and use their resources."
It was this passion from Jim and
Kristy, and their harrowing stories
about the seniors they have helped
and how they helped turn things
around for them – literally saving
lives – that left me in awe. Jim and
Kristy have made it their mission to
transform how their senior clients
think about money, retirement, and
homeownership through Reverse
Mortgages.
Kristy realized this special love
16
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and calling to serve senior citizens
three years ago and became certified
in Reverse Mortgages. “I jumped
in and never looked back,” Kristy
said, “I just love this work and the
people I serve.” Jim’s story with
Reverse Mortgages started in 2004
as a radio talk show host. He began
explaining the program, and almost
immediately, “the phone lines lit
up,” Jim said, “There was a tremendous hunger among people to learn
more about the reverse mortgage
program.”
Jim continued on to become a
specialist in FHA, VA, and reverse mortgages while becoming a
certiﬁed senior advisor (CSA). In
addition, he organized the ﬁrst local
chapter of the Society of Certiﬁed
Senior Advisors in the US, underscoring his passion for serving this
community and putting systems
and people in place to ensure their
money empowers them and their
families. Both he and Kristy agreed
that the best part of their job is
getting to meet so many people with
colorful stories. In fact, Jim has
recorded many of them in his book,
Challenges of Change: Adventures
in Victorious Senior Living.
Further underscoring his passion
and commitment to his clients,
Jim has his pilot’s license and ﬂies
his own plane to all of his clients'
homes in rural areas across eight
states where he meets the families,
inspects their homes for program
eligibility, and often creates a
ﬁnancial literacy plan for the entire
family. "It’s not about getting people
access to a bunch of money, it’s

Underscoring his passion
and commitment to his
clients, Jim has his pilot’s
license and ﬂies his own
plane to all of his clients'
homes in rural areas
across eight states where
he meets the families.

about teaching them how to use it
and create a sustainable legacy for
their families." Jim said.

So many people in this city are
sitting on so much equity in big
houses they don't need, and we
can use a Reverse Mortgage to
get them into the right-sized
home, near their family, with
extra cash in their retirement.

At Fairway, Jim and Kristy have
come together to work together
on spreading the good news about
Reverse Mortgages and changing
the hearts and minds of those that
may fear or doubt it. One of the
greatest allies that Jim and Kristy
have to communicate these benefits
to the masses is through referral
partners and industry colleagues. “I
work with ﬁnancial planners, home
care providers, Realtors, and estate
attorneys to ensure this program
ﬁnds its way to the right people.”
Kristy mentioned. “And Jim does
more consumer-direct promotion
through his radio show as well as
works with local banks and credit
unions, CPA’s, as well as financial
planners.” By working with these
partners, Jim and Kristy aren't just
looking for more clients to provide
Reverse Mortgages for; they also
offer more holistic options to their
senior clients.
Both Kristy and Jim view their work
as a privileged calling and see it as
their duty to not only protect a historically vulnerable population but
to set seniors and their families up
for generational ﬁnancial success. If
you have questions about the program or think a reverse mortgage
might be an option for you, or your
clients, Jim and Kristy encourage
you to connect with them and begin
that exploration process together.
Jim can be reached at jim.blythe@
fairwaymc.com, and you can ﬁnd
Kristy at kristy.osborn@fairwaymc.
com.

REVERSE
MORTGAGE

FACTS
Reverse mortgages were
introduced in the early 1960s. It
wasn't until 1988 when FHA insured
these mortgages - like a traditional
mortgage.
You will not be giving up the deed to
your home. The deed is still in your
name so you may move whenever
you want.
Same as a traditional loan, as long
as all terms are met, you cannot be
forced to sell your home and move.
In Texas, borrowers must be 62
or better and the home must be a
primary residence with equity.
Your home will not be taken away
when you pass away - your heirs
have options.
Your home does not have to be
debt-free to qualify for a
reverse mortgage.
Your heirs will not be stuck
with a big mortgage. This loan
is a non-recourse,
FHA guaranteed loan.
A reverse mortgage is a great way to
add cash flow for a
borrower 62 and better.
Borrowers must still pay
taxes and insurance
and maintain the home.
Most but not all reverse mortgages are Home
Equity Conversion Mortgage - HECMs, and
are only available through and FHA-approved
lender. These facts apply to HECM loans only.

Be Well
Stay Cation | Stay Home | Stay Well
Playgrounds
Collin County
Dog park
Off Parker Road
in St. Paul

INSPIRATION
Inspired by Family, Fitness & Fun

Putting green
Miles of trails

Adjacent to
Wylie

Walking access to
Lake Lavon

9 Miles east of
Hwy 75

Acres of open
green space

Tranquility of
small town living

Fully stocked
catch-and-release

On-site

fishing ponds

elementary school
Nearby lake
Neighboring

activities

Montessori
School

Two-story, stateof-the-art fitness

A rated

center

Wylie ISD
Resort-style pools
Lazy river

New Homes: $300s to $800s
Bloomfield Homes | First Texas Homes | Gehan Homes
Highland Homes | Mercury Luxury Homes | Pulte Homes | Shaddock Homes

InspirationTexas.com | 972.860.3133
A Huffines Signature CommunityTM

Get Away From It All..
at HOME in Heartland

With 400 acres of parks, picnic areas and walking/bike trails, Heartland has something for every age.
35-acre stocked lake | fishing pier | community trail system | basketball court | baseball diamond | soccer fields | playgrounds
11,700 square foot fitness center and event space | multiple pools | water slides | covered entertainment areas
History Maker Townhomes | Bloomfield Homes | Highland Homes | History Maker Homes | Impression Homes | Lennar Homes
$200s to $380s | 214.526.3000 | heartlandtexas.com

A Huffines Master Planned Community
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1. Congrats! Eve Balsley has joined the Collin
County team of Capital Title
2. Sherry Cabrera and Art Seals at the
'Helping Our Heroes' event
3. Ebby Halliday celebrates the new
Marcontell & Gilchrest Group - the number one
realty group in all of Southlake and Westlake,
celebrated with Cody Baker and Carolyn Rosson
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214.533.8945
nancy@dfwrealestateinfluencers.com

THANK YOU FOR TRUSTING IN OUR TITLE COMPANY

RELAX • RECHARGE • RECONNECT
Just an Hour North of McKinney! Enjoy a Luxurious, Hand-Crafted Log Cabin on 20 Acres

I’ve gotta learn how to fish — all we
caught was a dirty dog! In all seriousness, your place is heaven on earth
and exactly what we needed.

This cabin is EXACTLY what we
needed! 2021 has been stressful,
but we relaxed, slept well, and just
disconnected from everyday stresses. Your cabin is stunning, remote,
and yet, close, too. The details and
personal touches were above and
beyond. Thank you for making a place
in nature for people to come and unwind from the city. We will be back!

JENNIFER IRWIN

BEN & STACY MASSAR

RE/MAX Four Corners

Massar Realty Group

3 BD | 2 BA | Living | Dining | Laundry | 3 King Beds | Fully Stocked Kitchen

Shuffleboard | Darts | Firepit | Basketball Court | Horseshoes | Badminton | Cornhole
Bass Fishing | Bird, Deer & Cow Watching | VERY Remote | MMJ State/420 Friendly

See more on Facebook & Instagram: LOG CABIN ESCAPE

We're already trying to figure out
when we can come back. Your property, your cabin, the fishing and your
amazing hospitality have been world
class. We will be recommending your
place to everyone we know and I
promise you will see us again.
DAVE CHAPMAN
Supreme Lending

A
CLOSE
TO HOME
GETAWAY!

BOOK A QUICK GET-A-WAY TODAY!
Book Direct and Save! www.LogCabinEscape.com | 214.533.8945
Questions? Ask Nancy! 214.533.8945

A sweet story of
a group of friends
who are spreading
kindness year round!

24
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By: Allison Myers

The holiday season has a way of
calling forth our best selves.
Generosity shows itself in extraordinary ways, and acts of
kindness are more common to
see. There’s just something in the
air that makes us want to give a
little extra, be a little kinder, and
embrace the magic of the season.
But once the holidays pass, Janeil
Lester (Sales Executive at Old
Republic Title) noticed, most of us
tend to fall back into our routines
and we can find ourselves going
through the motions of life with
metaphorical blinders.
Janeil happened to see a “feel-good”
story on television around Christmastime in 2019. A group of men
would meet for lunch during the
holiday season, and they’d each
leave a $100 tip for the server. “The
story highlighted how impactful it
was for the server, and I thought to
myself, ‘Why do we only do this at

Christmas?’” So, seeking to be the
change she wished to see, Janeil
sprang into action.
She began calling friends, colleagues, and clients — one of whom
was Carol Carr of JPAR - Real
Estate. “Janeil told me she wanted to feel this sense of fulfillment
beyond the Christmas season and
be able to bless people year-round,
and then with all the sadness that
came in 2020, we knew people
were desperate for some positivity,”
Carol said. Both ladies said finding
participants for the initiative was
not difficult, and the group, which
came to be known as the “Blessed
to Be a Blessing” group, took shape
quickly. “People want to give back,”
Carol said, “And they want to create
that feeling of Christmas magic
throughout the year. Sometimes
they just need someone to get the
ball rolling.”
The concept was simple: Gather
10 participants, drop everyone’s
favorite local restaurant into a hat,
choose one restaurant for lunch or
dinner each quarter, and leave a
$1,000 tip for the server. Janeil and

Carol said the best part is that it’s
always a surprise for the server, and
they love getting to see their excited reactions. The group’s members
have remained fairly consistent,
Janeil said, with only one or two
changes throughout the year and a
half of the group’s existence.
Sometimes the ladies will try to
go when their favorite servers are
working, but more often than not,
they opt to bless a total stranger.
“We believe it’s in God’s hands,”
Carol said, “And whomever is sent
to wait on our group is sent to us
for a reason.” Janeil and Carol said
they’ve unknowingly been able
to help fund honeymoon trips, a
struggling college student, and new
school clothes for children whose
mother could not afford them.
For Janeil, it’s personal, she said. “I
was a single mother, and I know
how hard it is,” she recalled, “And
because the real estate industry
has blessed me so much, I think it’s
only right that I give back where I
can.” Carol, through tears, shared
a similar sentiment: “The real joy
of having is giving. And I cry every
November 2021 / Real Estate Influencers 25

time we have one of these outings,
because I just have a soft heart for
every single of one these people we
get to bless. It’s such a gift to be able
to give.”

“The
real joy
of having
is giving."
Janeil began posting these lunch
outings on social media in an effort
to spread a little cheer. Unbeknownst to her, it ignited a bit of
a chain reaction. People started
reaching out to her, asking to be
a part of the group. Even better,
though, Janeil encouraged them
to start their own groups instead,
gathering friends and colleagues
from other circles of the industry
and expanding the generosity footprint even further. Carol and Janeil

26
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spoke of multiple groups they know
of that have formed as offshoots of
the Blessed to Be a Blessing group.
“We’re always encouraging people,”
Janeil said, “Even if you can only get
four or five people to join, just go
and give away what you can! Opportunities to bless other people are
always there, you just have to look
for them.”
In addition to the group’s quarterly
meals, Janeil said she sometimes
hosts “pop-up” lunches to give
others the opportunity to join in
on the group’s initiative on a oneoff basis. She’ll post the date, time,
and restaurant location on social
media, and whomever can join that
day will meet at the restaurant and
experience the joy of giving alongside their colleagues and friends.
The idea, Janeil said, is to encourage and empower them to lead the
charge in their own communities
with their own friends. Janeil and
Carol’s group dines mostly in north
Dallas and the northern suburbs,
given that that’s the area where most
of their business takes place, but

they would love to see this initiative catch on fire across the DFW
metroplex.
I mentioned my own admiration for
the initiative, and their immediate
response, of course, was, “So, start
your own group!” That’s the message they want to share: Start where
you are with what you have, and if
you have an instinct or opportunity
to improve someone else’s life in
even the tiniest way, take it. Their
generosity is a reminder not simply
of the needs all around us, but of
the opportunities we have every
day to spread joy to others. The real
estate industry is such an exciting,
full world to live in, but Carol and
Janeil want to do all they can to
remind their peers of life outside
the real estate world, and that if you
consider yourself blessed, then you
are blessed for a purpose: blessing
others.
To get in contact with Janeil, email
her at jlester@oldrepublictitle.com,
and Carol can be reached at carol@
carolcarr.net.

your

LOCATION!

AMENITIES & CONVENIENT DFW LOCATIONS
WHERE YOU WANT TO LIVE!
MOVE-IN THIS YEAR WITH:

UP TO $12,000 TOWARD CLOSING COSTS!
CALL FOR DETAILS! | 214.306.7685
gehanhomes.com

©2021 Gehan Homes | Gray Point Homes All rights reserved. Offer valid only on select new home contracts that are written between November 5, 2021 to
December 8, 2021 in the Dallas/Ft. Worth Market only. Move-in Quick offer: Valid only on select Inventory home contracts. Closing and funding must occur on or
before 12/31/2021. Gehan Homes will pay up to $12,000 toward closing costs. Offer varies by community, address and series. See Sales Counselor for availability and more details. Offers and special savings are available only
through the use of the Builder’s preferred lender. Subject to lending guideline restrictions. No credit given for unused portion. Deposit amounts based on the full-option price before the discount. Offers may not be redeemed for
cash or equivalent and may not be combined with other promotions or discounts. Offers valid for new contracts only and do not apply to transfers, cancellations or re-writes. To qualify for Broker compensation, Broker/Agent must
accompany the prospect and register on the first visit or have called ahead to schedule an appointment. The Realtor’s commission cannot be used to reduce the purchase price of the home. Prices, promotions, incentives, floor
plans, elevations, dimensions, specifications, materials and availability of homes are subject to change without notice or obligation. Gehan Homes | Gray Point Homes reserves the right to modify/cancel the promotion at any time.
Deposit restrictions and closing guidelines apply.
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Keller Williams McKinney's 25th Anniversary Celebration
1.Monroe Carr 2. Susan Hubek, Mike Ripperger 3. Sarah Licare and Lizzie Blevins 4. Nimble Restoration and
Ajay Ghiaar 5. Gena Roberson and Jared Tye 6. Connie Goodrich 7. Suzanne Holt 8. Will Harris

e

t

28

November 2021 / Real Estate Influencers

r

y

u

i

For over 50 years we’ve been building dream homes across the DFW area.
Now selling in Westworth Falls, The Grove Frisco, and more to come!

ShaddockHomes.com | Family Owned and Operated
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By: Allison Myers

K Hovnanian's Chris Hartley
decided to mark his 40th
birthday with a new challenge: An Ironman Triathlon.
With the help of a coach, Chris
is training for the Ironman November competition in Tempe,
Arizona, which consists of a
2.4-mile swim, a 112-mile bike
ride, and a 26.2-mile run. “This is
maybe the dumbest thing I’ve
ever decided to do,” Chris joked.
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In December of 2015 Chris found
himself the father of a 4-month-old
little girl and a very unhealthy and
overweight individual. It was at that
moment that he knew he needed to
make a change and make it fast. So
what did he do? In that one evening,
Chris signed up for a half marathon
per month, every month, in 2016
with the hopes of completing the
Dallas Marathon in December of
2016. “Everyone just laughed at
me,” Chris recalled, “They were like,
‘You do know this isn’t easy, right?’”
Remembering his days as a collegiate soccer player, though, Chris
was confident that he was up to the
challenge.

After his first race in January 2016,
however, he realized just how much
work he had cut out for himself. “It
took me four hours to finish my first
race,” Chris continued, “I threw up
twice, I cried at the end, and I had
no idea how my legs were going
to drive me all the way back home
from Fort Worth to Frisco.”
These races were meant to be part
of his training for the Dallas Marathon, which was slated for December 2016 — almost exactly one year
later, which would prove to be a
momentous occasion in his life and
catalyst that kept him always looking ahead to the next milestone.

CHRIS

Hartley

Proving to himself that he has the mental toughness to endure
a competition as demanding as a full IRONMAN Triathlon!

Chris was about nine races in before
he could finish one without stopping, but he learned very early on in
the process that he enjoyed working
toward something. “It’s important
for me to be moving toward a goal,”
Chris said, “Because if I’m not — I
know myself — and I’ll just go right
back into my sedentary lifestyle.”
He’s now run more than 100
half-marathons, 7 marathons,
and 2 triathlons. He also recently
completed a fundraising challenge
with a friend in which he ran two
marathons, two days in a row, which
made him want to explore even
further what his body was capable
of. So, five years after the pivotal decision to begin setting these
intense fitness goals for himself,
Chris decided to go all in with a

Full Ironman Triathlon in November in Tempe, AZ. With the help
of a coach, Chris is training for the
competition, which consists of a
2.4-mile swim, a 112-mile bike ride,
and a 26.2-mile run. “This is maybe
the dumbest thing I’ve ever decided
to do,” Chris joked.
In fact, if it weren’t for his source of
motivation, he’s not sure he would
be so committed to these challenging goals. Any time he runs a race,
Chris uses it as an opportunity to
raise awareness and support for
a charity. This year, he’s chosen
to support the National Angels, a
national nonprofit, whose mission
is “to walk alongside children,
youth, and families in the foster care
community by offering consistent
support through intentional

Clocking 15-20 hours of training per week is no
small feat, especially when you're trying to
be present for your 3-and-6-year-old
daughters, who make this endeavor
personal," Chris said.

giving, relationship building, and
mentorship.”
Their mantra states that while not
everyone is called to foster or adopt,
anyone can make a difference in
a child’s life. The National Angels
organization partners with mentors, donors, and other community
members to surround the foster care
communities in more than 22 locations and ensure that every child has
the resources and relationships they
need to live out their full potential.
Chris was introduced to the National Angels organization through

National Angels CEO and founder, Susan Ramirez believes that every child deserves
the opportunity to grow up to become the person they were always intended to become,
and every chapter of National Angels plays a role in making that vision a reality.
his colleague, Meredith Chapman
(whose name you might recognize
from our January premiere issue).
Meredith knew Susan Ramirez,
CEO of National Angels, in college. Together, Meredith and Susan
helped to launch Austin Angels,
and National Angels was officially
founded in 2016. The organization
has rapidly expanded and now
consists of 22 chapters across the
country. “I love their mission so
much, and when Meredith introduced me to Susan, I just completely
fell in love with who she was” Chris
said, “She and her family are a total
inspiration.”
Last year, Chris helped Susan and
her team hit a fundraising goal
that made them eligible to receive
a $50,000 match. His passion for
the cause reverberated through his
community so vibrantly, the goal
was reached in under an hour. As a
result, Susan knew she could turn to
Chris and his supportive community again this year when pandemic-related fundraising difficulties
arose. Clearly not one to shy away
from a challenge, Chris said it was
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a no-brainer that he should use his
Ironman journey to raise $10,000
for the organization.
A known connector, encourager,
and builder in his community, Chris
has a gift for inspiring others to
think bigger and dig deeper. His en-

ergy is contagious, his perspective is
enlightening, and his fervor for the
causes he cares about is indelible.
Simply put: You want Chris in your
corner. A personal goal of his is to
be on the other side of a fundraising
initiative someday that will allow him
to provide a $50,000 matching gift.

A known connector,
encourager, and builder
in his community,
Chris has a gift for inspiring
others to think bigger
and dig deeper.
Clocking 15-20 hours of training
per week is no small feat, especially
when you're trying to be present for
your 3-and 6-year-old daughters,
who make this endeavor personal,
he said. Throughout his race preparation, he’s begun to understand
commitment in a whole new way,
training throughout the week, plus
an additional four to six hours on
the weekends. He’s also overcoming
fears. After nearly drowning during
the open swim due to a struggling
competitor in his first triathlon,
Chris noticed a mental roadblock
when it came to that part of the race
that he’s had to consciously overcome.
His holistic motivation to continually move forward in his goals can
be summed up in one brief phrase:
“Betterment over ego.” His friend, at
the beginning of his Ironman training, reminded him that at the end
of the journey, no matter what, he’s
going to be better for the grueling
training, the calorie-counting, the
insane time-budgeting, even the salt
licks consumed. All of these tests,
he pointed out, are helping him to
achieve not only physical strength,
but mental fortitude. That’s really
what the race is about, he said —
proving to yourself that you have

We wrap community around
Children, youth, and
Families experiencing
Foster care.

Not everyone is called to foster,
and not everyone is called to
adopt, but anyone can make a
difference in a child's life.

MISSION STATEMENT:
to walk alongside children,
youth, and families in the
foster care community by
offering consistent support
through intentional giving,
relationship building,
and mentorship.

If you’d like to learn more
about the National Angels or
give a gift in Chris’s honor,
visit

nationalangels.org,
and see how you can get
involved with a chapter
near you.

the mental toughness to endure a
competition this demanding. He’s
pacing to finish somewhere between 15 and 17 hours (which is the
official time limit), and it all has to
be completed without any media or
audio devices. “I’m literally going
to be in my own head for 17 hours.
That’s a long time to be with your
thoughts,” Chris laughed.
He hopes to round out the experience by getting an iconic Ironman
tattoo, which is just a token of the
blood, sweat, and tears he’s put in to
prepare for the event. And to get the
tattoo, by the way, one must prove
that they actually completed the entire competition in the allotted time,
so you know the ink is authentic
when you see it out in the wild.
Chris doesn’t deny the nerves, but
the excitement of rallying his community for a worthy cause outshines
any dread he might be feeling. And
regardless of the outcome, Chris
knows that when he crosses that finish line, though his mind and body
are bound to be completely spent,
he will have chosen betterment over
ego. Betterment of himself, betterment of his community, and betterment of the lives of thousands of
children across the country.

You Can Support Chris
AND National Angels at:
www.flipcause.com/secure/
cause_pdetails/MTMxMDQz

Support Chris and NATIONAL ANGELS at:
www.flipcause.com/secure/cause_pdetails/MTMxMDQz

THE

WHY?
YOUTH IN FOSTER CARE NEED YOU
Young people who have grown up within the foster care system have experienced instability in their lives and often
disproportionately suffer with learning disabilities, limited life skills, health issues, and emotional and behavioral struggles that lead to negative developmental outcomes. Youth who age out of foster care without having been adopted
or reunified with their families have less financial, emotional, and social support than their peers, yet they are often
expected to be as self-sufficient as those who have familial support and guidance. This lack of assistance and
resources combined with the various traumas these youth have experienced negatively affects their success and
overall well being. As a result of having to overcome a childhood of abuse and neglect, removal from their parents,
unstable living arrangements, multiple foster placements, and weak support systems, youth who age out of care enter
young adulthood without a healthy foundation upon which they can build their futures and work to break
the generational cycles that affect youth in care.
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New Homes From
the Lower $300s to
the Lower $600s
carrollton

celina

dallas

forney

haslet

justin

mansfield

melissa

plano

red oak

rowlett

royse city

sachse

KHOV.COM/DFW | 888-807-0891 | OPEN BY APPOINTMENT ONLY
Prices subject to change without notice. Real Estate Agents Welcome! A Real Estate Agent must register their client in person on client’s first visit at each community for the Agent to receive a
commission or referral fee, or register their client in advance using the Rapid Registration form available by calling (888) 807-0891 or by emailing dfwleads@khov.com. Registration is valid for
30 days. See a Sales Consultant for full details. Equal Housing Opportunity.

Chris Hartley with Megatel Homes'
Derek Bent at the Cannonball
Leadership Growth Conference
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K Hov sales leaders at the Cannonball Leadership Growth Conference in San Antonio
Chad Sanschagrin, Jordan Brown, Ingrid Prince and Chris Hartley
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1. Melissa Fairley on the windmill tour
2. Tania and Chellie
3. Huffines communities Realtor farewell group

e
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REALTOR
Rhine River
Cruise

Presents

2021 REALTOR REWARDS TRIP
Pura Vida!

We’re going to Costa Rica!
TRIP DETAILS:
5-Nights, 6 days at the beautiful 5-Star luxury Secrets
Papagayo all-adults resort in Guanacaste, Costa Rica!
Trip will take place June 05-10, 2022 & will include round-trip air travel, luxury accommodations, all meals and beverages (to include alcohol), excursions, entertainment & MUCH more!
QUALIFICATIONS:
From January 01, 2021 to February 28, 2022 sell & close a combined total of $1,000,000 in
NEW homes in any of our three master planned communities & win an all-expenses-paid luxury Costa Rican vacation for you & one adult guest!

Forney | $200s - $500s

Wylie/St. Paul | $300s - $800s

Royse City | from the $200s

* Trips may not be sold or traded and there is no financial exchange if unable to attend. All new home sales must close by June 01, 2022 in order to qualify &
REALTOR® info must be documented on sales contract at time of execution. All travelers must be at least 21 years of age & hold a current passport.
Visit our website at www.HuffinesCommunities.com for updates.

www.HuffinesCommunities.com • CMeziere@HuffinesCommunities.com • 972-860-3133
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1. Jamie Flynn, Art Carrillo, Ben Fluno,
and Clayton Bailey
2. Jamie Flynn and Ashley Olson
3. Nikki Watson, Paige Farnsworth,
and Alexis Belt

214.533.8945
nancy@dfwrealestateinfluencers.com

Tawn Gray | 817-538-8977

Tarrant, Parker, Hood, Johnson

Christine Crawley | 972-266-6829
Rockwall, Hunt, Ellis, Kaufman, Grayson

Jamie Flynn | 972-965-1885

Collin, Denton, Dallas, Wise

www.homeserve.com/realestate

TAWN
Gray

CHRISTINE
Crawley
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JAMIE
Flynn

Serving N. Texas Since 1996

MAGNOLIA LANDING

NEW HOMES STARTING FROM $310’s
LOVE WHERE YOU LIVE

VISIT OUR MODEL AT

Magnolia Landing is a great location with easy access to everything

3513 PETALS PLACE
ROWLETT, TX

you need to love where you live. Only 10 minutes from 75/Central

•

Expressway and I-30, 5 minutes to Firewhell Town Center with

• New lots released

shopping , dining and entertainment, and 2 minutes from George

• 60’ front entry Craftsmen Series

Bush/190, make it the ideal location in the DFW Metroplex.

• 40’ rear entry Cottage Series

DON’T MISS OUT ON THIS COMMUNITY! CONTACT US:

469-649-7819

Onlinesales@LandonHomes.com

• Magnet schools available
• Back yard & front yard living
• Walk to parks in community
• Low maintenance living

*Price, features, availability and promotions are subject to changer or termination at any time without notice. Photography is for illustrative purposes only. We continously
update our processes and policies in order to better serve our customers. See Community Sales Team for complete details. Copyright 2021, Landon Homes, All Rights Reserved.
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1. Avery Warren and Ashley Olson
2. Susan Ross at The Blue Fish
3. Avery Warren and Angela Taylor
4. Nina Chow, Chrissy Moize,
Crystal Widman and Claudia Schubert

214.533.8945
nancy@dfwrealestateinfluencers.com
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1. Lauren Pulido visits the Rockwall Capital Title office. Shown:
Susan Holt, Becky Valadez, Robin Cieszinski
2. Spartan Beast! Pacesetter Homes' Taylor Humphrey
just competed in Granbury
3. The 80s called...hysterical pic of our real estate
friend, RE/MAX Town and Country's
Michael Coburn in 1982.

214.533.8945
nancy@dfwrealestateinfluencers.com
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About a Real Estate Pro ...
:1: One thing we might not know about you: My God given talent
is decorating and designing. I have a very aesthetic eye, I can take
an empty room and see what it could become. I love a challenge
and I don’t do anything halfway, it’s all or nothing!
:2: What lead you to this career? I was doing some Home Staging
for Realtors at the time, and a good friend of mine, who happened
to be a Realtor, called me and said the title company she does
business with has an opening for a Business Development Rep. I
told her I don’t know anything about the title business. But she said
I was great at building relationships and providing excellent quality
customer service, which is true. And here I am 7 years later! I go
above and beyond for my clients. And I believe in building strong
relationships and giving the best customer service to my clients.
:3: Best advice for someone new in real estate? Focus on the
CUSTOMER SERVICE not Commission Checks!

Donna Jones
Business Devleopment
Mansfield Office

CAPITAL TITLE
o. 817) 756-1115
c. (817) 999-9490

:: Know someone we should feature? Recommend a real estate pro! ::
nancy@dfwrealestateinfluencers.com 214.533.8945
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217 E. Debbie Lane #101,
Mansfield, TX 76063

We pick up, store, and deliver so you don’t have to

Got too much stuff?
i

REALTORS! We can help ‘lighten your listings’ and

quickly solve storage needs for your new build clients!

Taylor Stewart | 214.681.2904 : tstewart@callboxstorage.com

Yo u r R e a l E s t a t e S t o r a g e S o l u t i o n
www.thedesignquad.com

214-647-1779
Flat Rate Staging
Starting at $1695
Until it Sells

Supra Access
Convenience

Satisfaction
Guaranteed

